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THE PITTSBURG SIT 


NO LOCAL COMPANY MONOPOLY. 


Preferred Business Equally Divided 
Among Home Companies and 
Progressive Agencies. 





The article appearing in last week’s 
issue of The Eastern Underwriter rela- 
tive to a proposed rate war on pre- 
ferred business in Alleghany County 
caused considerable comment among | 
local companies and agents of Pitts- | 
burg. The threat of a large New Eng- | 
land fire company to withdraw from | 
the Allegheny County Board and make | 
its own rates unless there is a de-| 
cided cut in the tariff on preferred 
business is not a new one by any | 
means, having been frequentiy put} 
forth during the past year. | 

As a result of the criticism against | 
Pittsburg companies and conditions | 
prevailing in the Smoky City, we have ! 
taken occasion to ascertain something 
of the trouble. From information re- 
ceived it may be said that the idea 
that local companies have a corner on 
preferred business is a very erroneous 
one. In no city where there are’ so 
many home institutions is the business 
more equally divided. There are 
agencies which have nearly double the 
preferred business of some of the best 
writing home institutions. One agency 
in particular has writing facilities, it 
is said, in over thirty offices, each 
making a drive for preferred risks. 
While there are few outside companies 
following this plan so extensively, yet 
quite a number make a specialty of 
establishing “feeders” where it is pos- 
sible to secure even a meager amount 
in premiums, 

Commissions Paid. 

If we are rightly informed, the asser- 
tion that home institutions pay: exces- 
sive commissions to secure preferred 
business is also false. In order to 
ascertain the exact status of affairs in 
this regard a quiet compaign has been 
conducted for several weeks, the re 
sult of which does not justify the state- 
ment that Pittsburg companies are bid- 
ding excessively for the better class 
of business. No instance has been 
found where local companies pay a 
larger commission than is being paid 
by outside companies, and, in fact, 
only two local companies—the names 
of which have been furnished our otf- 
fice—pay commissions as high as are 
paid by some outside companies. On 
the other hand evidence has been ob- 
tained, showing that one outside com- 
pany, not very long ago, in order to 
get established thoroughly in the East 
End district, offered to pay 40 per 
cent, for preferred business, which is 
acknowledged as a high water mark 
in bids for risks. 

Cause of the Trouble. 

A well known underwriter, who has 
been equally as successful in other ter- 
ritory as in Western Pennsylvania, in 
an interview with The Eastern Under- 
writer said that one need not go very 
far in search of the cause of the trou- 
ble. Previous to the San Francisco 
fire he said, a little dissatisfaction 
prevailed, but only during the past 
eight or nine months has it grown to 
noticeable proportions. Heavy losses 
in San Francisco and depreciations in 
security values since the opening of 
the year 1907, have caused companies‘ 
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SERIOUS CHARGES MADE 


UP TO THE DISTRICT ATTORNEY. 


Jerome to Investigate Affairs of the 
Bankers’ Life Under Former 
Administration. 


Superintendent of Insurance Kelsey 
some days ago referred to District At- 
torney Jerome, of New York county, 
certain facts regarding the operations 
of the Bankers Life of this city, with 
the request that he examine them 
carefully, taking such action there- 
upon as shall seem to him proper. 

Since its formation as a fraternal 
in 1863 the Bankers Surety has been 
reorganized several times. It is now 
on a full legal reserve basis, and has 
a capital of $100,000. In November, 
1906, examination of the company by 
the New York Insurance Department 
disclosed a serious impairment. This 
shortage was made good by the new 
owners of the institution. The De- 
partment ordered that the condition 
of the Bankers Life as of June 30, 
1907, be ascertained, placing in charge 
of the work Examiner D. H. Keefer. 
In part Mr. Keefer’s report reads: 

“The statement in the president's 
letter to the effect that the item of 
$54,728.11 due to the credit of the 
‘Class A, Mortuary Fund, was not 
included in the list of liabilities of the 
Bankers’ Life Insurance Co. in the 
statement to the insurance depart- 
ment as of Dec. 31, 1904, is true; and 
the item of $15,000 of dividends to 
policyholders, declared and due But 
unpaid, was also omitted from the 
said statement to the department. 
The last mentioned item was stated 
by the president at what he said he 
considered a conservative estimate, 
as no entries concerning it could 
be found in the company’s books. 
During my examinations, however, 
papers which purported to be treas- 
urer’s monthly statements to the ex- 
ecutive committee were found, in 
which the said item was said to be 
about $27,000 or $28,000 at the end of 
December, 1904. 

“Thus it would appear that the 
statement that the Bankers’ Life In- 
surance Co. was not in possession of 
any surplus on Jan. 1, 1905, and con- 
sequently could not legally declare a 
dividend to its policyholders, is sub- 
stantiated by the facts shown. 

“In regard to the reserve required 
for the security of the Class A mem- 
bership, I have had in mind the opin- 
ion expressed by the attorney-general 
that such insurances should be con- 
sidered as life insurances, and have 
valued them accordingly, as follows: 

“On Jan. 1, 1907, Class A consisted 
of 668 members, each insured for 
$1,000, and at the average age of 
about 61 years. The present value 
of such insurance, by the combined 
experience table of mortality and four 
per cent interest amounts to $408,569. 
That is the amount in hand which 
would be necessary to pay the total 
amount of $668,000 of insurance of 
the members at death occurring ac- 
cording to the mortality table, and 
without any deductions for credits 
from any source. Against that amount 
the company had in hand, at that 
date, in the ‘Class A mortuary fund’ 
$68,018. In addition there is to be 
received from Class A one dollar 
from each survivor for each death 
occurring in the class, the present 





value of which I have computed to be 
$155,663. Also there is to be set aside 
each year to the credit of the ‘Class 
A, mortuary fund,’ so long as any 
member of Class A shall survive, one 
dollar fo reach $1,000 of insurance in 
force in Class B at the end of the 
preceding year, the present value of 
which 1 have computed to be $175, 
197. 
Accounts as Produced. 
The account then stands: 

Present value of insurances. . $408,569 
Mortuary fund, Jan. 





h Ge .itei ens $ 68,018 
Present value of 

future contribu- 

tions from Class 

BR died ac ds ae oa gd, OH 155,663 
Present value. of 

future contribu- 

tions from. class 

__ Rp pee 175,197 
fk) 398,878 
Special reserve required. $ 9,691 
At the date of this examination, 
June 26, 1907, there remained 563 


members in Class A, and the reserve 
would be: 
Present value of 
surance 
Present 


$563,000 in- 


value of 





future contribu- 
tions from Class 
DD) cod wigs wre bibceen $112,434 
Mortuary fund in 
a eee 59,724 
Present value of 
future contribu- 
tions from Class 
- ashes cease eae 156,954 
Total credHs ....ceseses 329,112 


Special reserve required. $ 18,679 

“In this later valuation the mort- 
uary fund has been depleted by pay- 
ments for deaths occurring since Jan. 
1, but must be increased after Dec. 
31 next by the contribution from 
class B. 

“The foregoing computations were 
made on the assumption that there 
will be no lapsing of the class A mem- 
bership. The fact is, that of 105 mem- 
berships that have ceased since Jan. 
1 last, 21 are due to death or disabil- 
ity, and 84 from non-payment of 
premiums. 

“As explanatory of previous want 
of knowledge of the matters referred 
to above, I may add that the books 
and records of the company, which 
were left by the previous administra 
tion, are lacking in many important 
details, thus making the matter of 
obtaining information very difficult.’ 

Mr. Keefer further says: 

“In computing the value of the com- 
pany’s bonds and stocks it was 
thought advisable to use the best 
available quotations of market value 
as of June 29, although higher prices 
were quoted for some of the securi- 
ties both before and since that date, 
and it is understood that some latitude 
in the matter is allowable in the dis- 
cretion of the examiner. The prices 
used are those which it is believed 
could have been realized at that time 
had it been necessary to do so. 

“All items of assets which might 
be in any sense considered of doubt 
ful value have been excluded; and all 
liabilities carefully considered, and 
are stated here at their face, except 
that of contested death losses. That 
item consists of two claims for, re- 
spectively $3,000 and $2,000. My 
opinion is that both could be success- 
fully contested, but they are listed 
as a liability of $1,000. One of the 
contestants has offered to settle for 
$500 and the other has asked for 
some offer of compromise. Letters 
from the company’s general counsel 
explaining details in both cases are 
submitted herewith. 

(Continued on 


page four.) 
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HIS REASON FOR RESIGNING. 
President F. E. Richards of Union 
Mutual Tells Why He Quit 
Bank anc Trust Company. 





The announcement having been 
made that F. E. Richards, president 
of the Union Mutual Life, had re- 
signed from the presidency of the 
Portland National Bank and a similar 
position with the Union Safe Deposit 
and Trust Co. of that city, Mr. Rich 
ards has deemed it wise to issue the 
following explanatory statement in 
connection therewith: 

“When I became president of the 
Union Mutual Life Insurance Co., 
Nov. 1, 1893, I had been president 
of the Portland National Bank since 
its organization in 1889. When I as 
sumed the duties of president of the 
Union Mutual it was in the midst of 
the great financial panic of that year, 
and the company, like most other 
financial institutions, held railroad se- 
curities which were in default of in- 
terest, and some of these corporations 
were in the hands of receivers. My 
predecessor had caused to be built in 
this building a safe deposit vault of 
the most approved modern construc 
tion, absolutely burglar proof and ab- 
solutely safe. The Union Safe De- 
posit & Trust Company had a right 
under its charter to rent boxes in its 
vault to the public. It had no author- 
ity for the transaction of any other 
business. The expense of maintain- 
ing a public safe deposit vault would 
far exceed the income to be derived 
therefrom. The vault had cost a 
large amount of money and was one 
of the discouraging obstacles to over- 
come. Accordingly, I had an inter- 
view with a director in the Portland 
Safe Deposit company, and asked 
them to operate the new one in this 
building in connection with theirs and 
to pay the Union Mutual four per 
cent on the cost of the structure. 
That director came back with a prop- 
osition that they would pay four per 
cent on the cost of our vault, but that 
it should be closed up perpetually 
My answer was that I had never had 
any experience in managing a sepul- 
chre, and that we must decline the 
preposition. 

“After consultation with the late 
Hon. Josiah H. Drummond we decided 
to ask the Legislature to amend ow 
charter so that we could not only 
rent boxes, but also do a regular trust 
company business, and this was done. 
The Union Mutual Life Insurance 
company subscribed, and paid for at 
par, the entire capital stock of the 
Union Safe Deposit & Trust Com 
pany, $250,000. A board of direct- 
ors was chosen, a majority of whom 
were not directors in the Union Mut- 
ual Life Insurance Company nor the 
Portland National Bank. From that 
time its growth has been phenomenal, 
and its stock became one of the very 


best assets that the Union Mutual 
owned. 
“The insurance company acquired 


by purchase 1545 shares of the Port- 
land National Bank, so that while 
in ownership the Union Mutual con- 
trolied both the Trust company and 
the bank and each had the same 
president, a majority of the directors 
in either institution did not consti- 
tute a majority in the other institu- 
tion. No loans nor investments were 
made for either institution except on 
approval of its own board of direct- 
ors, and while each was entirely in- 
dependent of the others, the record 
shows that the Union Mutual as well 
as the other companies has been ben- 
efitted by whatever connection has 
existed between them. 

“The insurance department of one 
of the states in which the Union Mut- 
ual Life Insurance Company is doing 
business criticized its ownership of 
the bank and the Trust company and 


recommended that it should dispose 
of the stock in those companies. This 
recommendation has .been promptly 
carried out, and the Union Mutual 
has sold its entire holding in the bank 
and a majority of its stock in the 
Trust Company and the president of 
the Union Mutual has resigned from 
the presidency of the other two in- 
stitutions.” 





DEATH OF W. T. STANDEN. 





Well-Known Actuary Passes Away 
After Brief Illness—An Able 
Member of His Profession. 





Death claimed William T. Standen, 
actuary of the Capitol Life, of Denver, 
Colo., on Thursday last. He was 
stricken with typhoid fever some two 
weeks previous and although making 
a brave fight, was unable to conquer 
the dread malady. Mr. Standen will 
best be recalled as the former actuary 
of the United States Life, with which 
company he was officially connected for 
twenty-eight years, resigning in De 
cember, 1905, to take the actuaryship 
of the then lately formed Capitol Life 

Born in London and educated in the 
famous Masonic schools of that city 
Mr. Standen came to this country 
some some thirty-five years ago. For 
a period he was employed in the office 
of David Parks Fackler, of New York, 
later going with the United States 
Life as its assistant actuary. Upon 
the accession of George H. Burford to 
the company’s presidency Mr. Standen 
became its actuary continuing as such 
until nearly two years ago. He was 
a man of rare culture and a frequent 
contributor to the technical and gen- 
eral press. For years he edited “The 
Ingleside,” the little publication issued 
monthly by the United States Life, 
and ever regarded as one of the most 
sprightly of company papers. Under 
the title of “Ideal Protection” Mr. 
Standen published a collection of his 
essays on life insurance, later issuing 
his miscellaneous essays in book form. 

Of a generous nature, ever ready to 
help those less fortunate than himself 
Mr. Standen had an unusually wide 
circle of friendse He leaves a widow 
and three children. 





GUARANTEED CONTRACTS. 





Illinois Life Announces Nature of Its 
New Policies—Privileges Of- 
fered Assured. 





At the meeting of the one hundred 
thousand dollar club of the Illinois 
Life in Chicago last week which was 
attended by a large number of mem- 
bers the new plans of the Company 
were explained by Vice-President 
Stevens, It will issue a bonus poli- 
cy, the Company setting aside a speci- 
fic sum each year to be carried as 
a liability in a bonus fund and to be 
distributed at the end of 23 years 
among the survivors. The amount 
reserved will be compounded at 3 1-2 
per cent interest. If an applicant does 
not desire to take such a policy the 
amount set aside can be used in pur- 
chasing additions which will have 
a cash value at any time and will be 
paid in addition to the policy in case 
of death. The Illinois Life thus goes 
on the basis of absolute guarantees. 





Travelers Stock Increased. 

At a special meeting of the stock- 
holders of the Travelers Insurance 
Company, held Aug. 30, the amend- 
ment granted by the recent Legislat 
ure permitting the company to in- 
crease its capital from $1,000,000 to 
$10,000,000 was unanimously accept- 
ed. While nothing definite has been 
given out by the company it is stated 
that there is no intention at present 
to issue any of the new stock al- 


lowed under the amendment. 





September 5, 1907. 


AN EXTRAORDINARY GATHERING 





Prominent Life Underwriters To Hon 
or Pittsburg Association—Will 
Be Opening Salute. 





The regular monthly meeting of the 
Pittsburg Life Underwriters’ Associa- 
tion will be held at the Duquesne 
Club, on Monday, Sept. 9th, at six 
o’clock, followed as usual by the in 
formal dinner at six-thirty. 

This will be the first of the sea- 
son’s dinners and doubtless the most 
brilliant, since the Association will 
have as guests of honor an extraordin- 
ary gathering of new and old officers 
of the National Association of Life 
Underwriters, namely: President, 
Chas. Jerome Edwards, New York: 
first vice-president, Herbert C. Cox, 
Toronto; second vice-president, Wil- 
liam H. Herrick, St. Louis; secretary, 
Will A. Waite, Detroit; former presi- 
dents, Frank E. McMullen, Rochester, 
and William D. Wyman, Chicago; 
former secretary, Ernest J. Clark, 
Baltimore; executive committeemen, 
George H. Allen, Toronto, and E. R. 
Putnam, Rochester; Messrs. Conrad 
V. Dykeman and L. Walter Sammis, 
of the New York Association; and 
Editor Nathan H. Weed, of Life Asso- 
ciation News. 

As for somé years past, this Pitts- 
burg meeting is recognized as the 
practical inauguration of the new ad- 
ministration of the National Associa- 
tion, when the old and new officers 
confer upon the work of the coming 
year, President Edwards’ inaugura! 
address is awaited with great interest 
by insurance men throughout thea 
country. 

The following applications for mem- 
bership, having been approved by the 
executive committee, will be voted on 
at the business meeting: P. J. Reilly. 
Mutual Life; D. G. Macpherson, Met- 
ropolitan; D. M. Donehue, Aetna Life; 
Edward C. Baun, Northwestern; John 
R. Fowler, Provident L. & T.: Thos. 
P. Campbell, Union Central. 





DIVIDING ITS TERRITORY. 





Northwestern Mutual Makes Interest- 
ing Departure in Appointing Suc- 
cessors to W. H. Surles. 





Considerable surprise was created 
by the appointments by the North- 
western Mutual Life to the territory 
formerly covered by the late W. H. 
Surles, of Milwaukee, general agent 
for Wisconsin and Northern Michigan, 
Seven districts have been made of the 
field for so many years handled by 
one general agent, appointments for 
six of them being as follows: 

Southern division, with headquar- 
ters at Racine; W. E. McCaughey, 
general agent. 

Central division, with headquarters 
at Madison; L. W. Shkshesky, general 
agent. 

Eastern division, with headquarters 
at Sheboygan; Gus Schrage, general 
agent. 

Northern central division, with head- 
quarters at Oshkosh; D. N. Cameron, 
general agent. 

Northern peninsular division, with 
headquarters at Marquette, Mich.; P. 
G. Taylor, general agent. 

Western division, with headquarters 
at Lanorain, Mich.; M. E, O’Brien, gen- 
eral agent, 

The seventh division will be estab- 
lished with headquarters in Milwau- 
kee, for which a general agent will 
be announced later. 





General agents of the Hartford Life 
will hold their annual convention at 
the Hotel Cadillac, Detroit, Septem- 
ber 16-17. Superintendent of Agen- 


, cies Ward is expected to be present 


from the home office. 
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TEXAS INSURANCE REPORT. 





Claim That None But Stock Compa- 
pnies Should Do Business In 
That State. 





In his report fer the present year 
Insurance Commissicner Milner of 
Texas justifies the enactment of the 
Robertson law \.~ich drove some 
twenty or more life insurance compa- 
nies from the State. In his opinion 
the majority of these companies, be 
ing mutual, had no right to transact 
business in Texas and certainly should 
not be readmitted. In quoting the 
law to corroborate his assertion, he 
says: 

“Article 3028, révised civil statutes, 
provides for the organization of any 
capital stock insurance company 
within Texas. Article 3029 provides 
that such home companies must have 
in no case less than $100,000 capital 
stock. Article 3069 provides that a 
home life and accident insurance cOm- 
pany “shall not do or advertise to do 
business with a less capital stock 
paid in than $100,000,’ and provides 
further, ‘that the capital stock in no 
case shall be reduced to less than 
$100,000 paid in.’ Article 3065 pro- 
vides that ‘no life or health insur- 
ance company incorporated in tlts 
State or any other State shall trans- 
act any business of insurance in this 
State unless such company is pos- 
sessed of at least $100,000. of actual 
capital invested in stocks, bonds, 
mortgages or other satisfactory evi- 
dence of security, the market value 
of which shall not be less than $100, 
000.’ Article 3060 provides for the 
admission of life and casualty com- 
panies on the assessment or natural 


premium plan. Such companies must . 


have a surplus of $100,000.’ 
Others Should Be Debarred. 

“Under no provision of the Texas 
insurance law, can a strictly mutual 
life insurance company be permitted 
to enter the State and procure a li- 
cense. The above references to our 
laws all indicate clearly that a com- 
pany, to conduct a level premium in- 
surance business, must be a capital 
stock insurance company with a paid- 
in capital stock of not less than $100,- 
000; to transact an assessment or 
natural premium business it must 
have $100,000 surplus assets. No 
other law in our statutes provides for 
the admission of strictly mutual in- 
surance companies. In view of these 
facts it is difficult to determine why 
and under what provision of the law, 
mutual life insurance companies 
were ever permitted to enter Texas 
and secure a license. Some of them 
have been operating in Texas nearly 
30 years. These companies, in my 
opinion, should not only be refused a 
permit to enter the State, but there 
are five others of the same class now 
doing business in Texas that should 
be required to cease doing business 
here at the expiration of the licenses 
they now hold.” 





DISCARDED “THE BLUES.” 





Ginger From the Bluegrass State— 
What Happened When He Found 
Himself. 





The Eastern Underwriter recently 
asked H. C. Hoffman, general agent 
of the State Mutual Life of Worcest- 
er at Mt. Sterling, Ky., for an opinion 
as to how matters were moving in 
his section. He gave it, and we pass 
it along. He says: 

“It seems, from my reading of the 
various insurance journals, that there 
is quite a little restlessness among 
the insurance fraternity; I can not 
but feel that a number of the agents 
and general agents, are suffering from 
about the same trouble that the writ- 
er had during the first two months 
of this year—‘“the blues,” and no 
excuse for them. January and Feb- 


ruary were not specially good ones 
—for the simple reason that I was a 
little disheartened and did not throw 
myself into my work as I should. 1 
soon realized, however, that one could 
not long live on “blues” and so “hit 
the road” and feel confident that you 
—and perhaps some of your readers 
—will be glad to know the results. 
“Every month from April to July 
showed a gain of from 10 per cent 
to 33 per cent over previous months 
—August shows an increase of 250 
per cent over July. Now, there is no 
use in attributing this to anything 
except—work. Our. contracts were 
never changed, commissions were the 
same, the business was written in 
the same territory, but was solicited 
and solicited with a feeling that I 
was going to write it. All of this 
about Section 97—that’s all rot. Our 
mouthing about it is not going to 
change that at all; we should leave 
it to the officials of the company we 
represent to see that “we get all 
that’s comin’ to us” as we must ac- 
knowledge that the company is just 
as anxious for the business as we 
are to get it for them. I think we 
should solicit—not tell about it. If 
we die—die game. Like the cowboy. 
(who was a little slow in pulling his 
gun) let them put on our tombstone 
this epitaph: ‘BILL—He dun _ his 
damdest; angils cud dun no more. 





REORGANIZATION DESIRED. 





Policyholders of Des Moines Life to 
Vote on Proposed Change to 
Stock Company. 





C. E. Rawson, president of the 
Des Moines Life Insurance Company 
of Des Moines, Iowa, has issued a 
letter to policyholders calling for a 
general meeting on October 23 to 
vote on the desirability of changing 
the company from a mutual to a 
stock organization. In his letter Pres 
ident Rawson reviews the history of 
the company from its beginning in 
1885 as the Marshalltown Life to its 
reorganization as a legal reserye com 
pany January 1, 1900, at which time 
its assets were $250,194. On Jan- 
uary 1, 1907, it had assets of $1,899, 
800, of which $1,577,862 was deposited 
as reserves, and insurance in force of 
$24,053,184. 

It is the intention to present a 
proposition to change the company 
into a stock organization with a cap- 
italy of $100,000, policyholders being 
invited to subscribe for the stock 
The contemplated move is of the ut- 
most concern to policyholders, who 
should study the situation carefully 
and if possible arrange to attend tho 
meeting in person. 





READY FOR BUSINESS. 





New Legal Reserve Company Com- 
pletes Organization at Detroit— 
Has Fully Paid-in Capital. 





Its entire capital of $100,000 having 
been paid in and all other require- 
ments complied with, the Michigan 
State Life, of Detroit, is now ready 
for business. C. A. Goodale is presi- 
dent of the company, the other offi- 
cers being: J. W. McCausey and 
Frank H. Watson, vice-presidents: 
Dr. J. B. Bradley, medical director, 
and Frederick Apps, director of 
agencies. 





Protective Life’s Secretary. 
President Jelks of the Protective 
Life of Birmingham, Ala, advises us 


“that he has secured C. J. Palmer as 


secretary of the company. Mr. Pal- 
mer, who was with the Prudential 
has had 15 years experience in the 
life insurance business, covering both 
home office and field work. His period 
of service was spent with the Massa- 
chusetts Mutual and the Prudential 
mostly with the former compariy, 
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TWO MUTUAL TRUSTEES RESIGN 





Former Treasurer Cromwell Retiring 
to Private Life—Capable 
Financier. 

Frederic Cromwell and James N. 
Jarvie have resigned as trustees of 
the Mutual Life, with which company 
they have been identified for many 
years. Mr. Cromwell is withdrawing 
from active business life, his action 
in leaving the directorate of the Mu- 
tual Life being concurrent with simi- 
lar action in connection with other 
institutions and Mr. Jarvie finds it im- 
possible to give the necessary time re- 

quired as a Trustee. 

Mr. Cromwell was for many years 
treasurer of the Mutual Life and a 
member of its Finance Committee. 
He was the first witness called by 
the Armstrong Committee. Follow- 
ing the retirement of Richard A. Mc- 
Curdy, he was chosen as temporary 
president of-the company. 

It may be said that during his con- 
nection with the Mutual Life, a finan- 
cial department par excellence was 
built up. His retirement removes a 





, capable financier from the business of 


life insurance. 


TO LIFE INSURANCE SALESMEN. 





Much Depends Upon Manner In Which 
The Work Is Undertaken. 


In a letter “To the seller of life in- 
surance“ Theo, T, Johnson, second 
vice-president of the Washington Life 
asks that solicitors adopt an optimistic 
or cheerful attitude in performing their 
work. Competition, he says, is often 
a bug-a-boo rather than an obstacle. 
Managers and agents get into the “ex- 
cuse rut,” which prevents them from 
getting business. Mr. Johnson says: 

“What we want is business. Not 
what you say, but what you do, counts, 
We have heard so much of ‘compe- 
tition’ of late that we believe you 
have allowed it to become a bug-a-boo 
to your mind. By actual experience 
you can testify that not one applica- 
tion written out of fifty, is a case of 
actual. competition. Where a prospec- 
tive applicant submits or quotes a 
plan and figures to you which have 
been given to him by the agent of an- 
other company, that is not competition 
and such cases are easy to secure be- 
cause the other man has partially edu- 
cated him to the idea of protection. 
A case is not worth the name “com- 
petitive” unless you and the other 
agent appear in person before the 
tribunal and state your case or submit 
figures for his decision. I want to 
urge you to get out of the populous 
neighborhoods. You will find an amaz- 
ing number of willing applicants free 
from prejudice and ready for a straight 
talk on the subject. 

“The Excuse Rut.” 

“Managers and agents have gotten 
into the ‘excuse rut.’ What we want is 
business, not excuses. We have ar- 
rived at the period of the year when 
we do not feel disposed to further con- 
sider ‘conditions,’ and unless you ban- 
ish ‘conditions’ from your mind you 
will form the habit of sitting around 
and waiting for something to turn up 
You must bear in mind that each day 
is a new day, and while we do not 
advocate high pressure methods, you 
must not allow a day to pass without 
an effort for personal business, There 
are enough of the chicken-hearted var- 
iety of men who have left the busi 
ness to leave you comparatively free 
and clear in your work. Quit this 
idea of prejudice against life insur- 
ance. The man who works will not 
find it. Every managing agency of a 
company is an important one and is 
looked to yield a proper proportion of 
business and unless you have permit- 
ted past events to paralyze your am 
bition, there is no reason for the small 


~ BERKSHIRE 


LIFE INSURANCE CO, 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo, L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years oi 
successful and honorable practice, its solid finan- 
cial condition, its fair and liberal policies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts. 
commends itself both to policy-holder and agent. 


For circulars and rates address 
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Life Insurance Go. 
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Operates on a full 31-2 per cent. Re- 
serve under Massachusetts Law, 
and offers the very best possible 
security, with a safe, 
equitable contract. 





FINANCIAL STATEMENT. 


Assets, Jan. 1, 1907 $42,826,918.80 
Liabilities 38,824,520.39 
Surplus 4,002,398.41 


Benj. F. Stevens, Pres. 
Alfred D. Foster, Vice-Pres. 
D. F. Appel, Secretary. 
J. A. Barbey, Asst. Sec’y. 
Wm. F. Davis, Asst. Sec’y 
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RAGS ccccctdvcves 26,318,347.00 
SURPLUS . . .$2,819,715.19 





A. G, BULLOCK, President. 
H. M. WITTER, Secretary 
Burton H. Wright, Supt. of Agencies 


Boston, Mass. 














































































amount. of business received from 
some managers, 

“We are working hard at this end 
of the line. Keep cheerful and hope- 
ful for the future, only do it now 
instead of in the future. We are 
sanguine of the outcome for the end 
of the year, and if you believe that 
you can get the business and will go 
after it you will find the getting com- 
paratively easy. If the spirit with 
which you address yourself to the 
task is an optimistic and cheerful 
one and there is no let down—you will 
succeed.” 





SERIOUS CHARGES MADE. 


(Continued from page two.) 





“Owing to the disrupted condition 
of the company’s agency force and 
the unpleasant notoriety consequent 
to the effort at legal settlement of 
questions of the company’s liabilities 
and responsibilities, the lapses of old 
business have greatly exceeded in 
amount the paid-for issues of the cur- 
rent year. Thus in six months pre 
ceding the date of this examination 
the amount of insurance in force has 
been decreased by about $2,000,000 
and the management are confronted 
with the somewhat serious question 
of their ability to keep the expendi- 
tures as limited by section 97 of the 
insurance law within the amount of 
the loading on premiums actually re- 
ceived during the year and the ex- 
pected profit from mortality (as per 
the select and ultimate table) on busi- 
ness written during the year. At the 
end of the first half of the current 
year but a small portion of the above 
described expense allowance remains, 
and a continuation of the excessive 
lapsing of old business with a like 
lack of new business to replace it 
might result in an unfortunate con- 
dition. The particular attention of the 
department should be directed to that 
matter at he end of he year. 

Would Revive Business. 

“Active steps have already been 
taken to re-establish the agency force 
and applications made to a number 
of States for permission to again do 
business within their territory, and 
the president is very sanguine of his 
ability to write more than a sufficient 
amount of new insurance to meet all 


requirements for expenses. An analy- 
sis of the expenditures for the six 
months develops nothing dispropor- 
tionately great, except perhaps the 
item of legal expenses, incurred prin- 
cipally during the previous year, in 
litigating a large-number of claims 
and in the hearing before the appel- 
late division of the Supreme Court in 
the matters relative to fixing the 


status of the company’s contracts.” 





Discussing the above President Han- 
hart said: 

“As the acts complained of relate 
wholly to a previous administration 


they are of no concern to the present 


officials. In March, 1906, the com- 
pany underwent a complete change 
of management since which time re- 
formers and economics have been in- 
troduced to such an extent that on 
July 2, 1907, a thorough examination 
of our affairs made by the insurance 
department of the State of New York 
shows assets of $1,399,853.65 and a 
surplus to policyholders of $123,853.65, 
this result having been attained, not- 
withstanding the considerable shrink- 


age that has taken place in the values 


of the high-grade securities in which 
our assets are invested.” 
Considering its troubles at an end the 
management of the Bankers Life sev- 
eral weeks ago applied for admission 
to a number of Eastern and Middle 
Western States, and arranged to again 


actively seek business through agency 


channels. 


THE EASTERN UNDERWRITER. 





September 5, 1907. 








SPECIALIZE OLD FRIENDS— HOW TO AID BEGINNERS. 





Not a few managers, general agents 
and solicitors who are today engaged 
in the life insurance business, miss 
many opportunities not only to write 
an average business, but also to do 
better in the life insurance field than 
ever before simply because system or 
some aim is not injected into their 
work. Managers and general agents, 
we admit, have had additional labor 
thrown upon them through conditions 
or circumstances over which they had 
no control. Dissatisfaction has been 
generated among policyholders and 
considerable labor required in order 
to hold the old business. In many in- 
stances it has been necessary to prac- 
tically do over again all the original 
work in securing the application, but 
even this could have been used to 
the advantage of the solicitor. 

That some managers and general 
agents have not so used the opportun- 
ity is evidence that they have forgot- 
ten the method adopted in writing the 
business originally. The most success- 
ful field men, those who have built up 
a permanent business, are the ones 
who knew the value of a policyholder 
as a producer of prospects and availed 
themselves of the advantage within 
their reach. In order to do this a 
policyholder must be a friend. It was 
common in olden times for a solicitor 
to ask a short note to two or three 
others who might desire life insurance 
or even the name, with beneficial ef- 
fect. The letter or even the reference 
was sufficient to warrant a respectful 
hearing, which is all the competent 
solicitor asks. 

There may have been many who 
deemed that life insurance had been 
discredited, and as a result it was 
necessary to use every effort in order 
to induce a continuance of the policy 
carried for many years. Having 
achieved the desired end, no time was 
more opportune to secure the co-oper- 
ation of the policyholder in obtaining 
others. If a policyholder is found 
who is not satisfied, everything pos- 
sible should be done in order to satis- 
fy him and make him see that his 
interests are best conserved by the 
successful progress of the company 
with which he is insured. With a satis- 
fied policyholder a great deal of new 
business should be written. As an 
instance, we know of a manager who 
divided his old policyholders, and if it 
were not possible to increase their 
insurance then, to have them give 
letters of introduction to some of their 
friends whom they believed would 
give consideration to the subject of 
life insurance. This is not only a 
great assistance to the agent but mini- 
mizes the work of the general agent 
and lays a solid foundation for the suc- 
cess of new recruits. The general 
agent himself frequently loses sight 
of the value of this system of work. 
It is a deplorable fact that too many 
young and progressive men are not 
more thoroughly taught the science of 
soliciting, for, are they not simply 
salesmen, and in how many cases does 
a firm or corporation employ salesmen 
without furnishing them at least a list 
of probable purchasers? In what oth- 
er business are salesmen employed 
without first learning the value of the 
goods they are about to offer for sale? 


Would it be considered a profitable in- 
vestment to employ a man to fill a cer- 
tain position and then set him adrift 
without even the name or address of 
a single would-be purchaser? 

The time has come when scientific 
life underwriting must be given more 
attention. It does not pay and never 
will pay to simply employ a man, give 
him sample policies and set him adrift 
without giving him an aim. If general 
agents and managers in employing new 
men will take from three to five old 
policyholders, giving their name and 
address and the kind of policy contract 
they now have, to the new agents with 
instructions that if the policy cannot 
be increased, and the policyholder is 
satisfied, to endeavor, in a diplomatic 
manner, to have him give letters of 
introduction to from three to five of 
his friends, then, and only then, the 
foundation for success is laid. There 
are a great many men willing to en- 
ter the life insurance business if some 
such encouragement, instead of guar- 
antee, advances, etc., is offered. The 
solicitor or salesman in any business 
must have the proper tools with which 
to erect a structure. Guarantees and 
advances are, and should be, a thing 
of the past. The life insurance agent 
of today can secure an interview more 
readily than ever before. The people 
are ripe for the right kind of life in- 
surance, and it is up to the general 
agent and manager to secure that class 
of men whom he can approach with 
confidence in himself and the contract 
that he has to offer. 


Some people may have read of al-_ 


leged misdoings in life insurance and 
to a certain extent be biased in their 
opinions against it, but one thing 
stands out more prominently than 
any other; namely there are thousands 
who have received benefits from life 
insurance and are ever willing to at- 
test to its superior qualities. This is 
a tremendous power too often over- 
looked by the solicitor. 

Several weeks ago in visiting the of- 
fice of a getieral agent, we found him 
somewhat discouraged, his reason be- 
ing the old, old story repeated so 
many times of late. We ventured toe 
ask him of he had been using recent- 
ly the systematic methods utilized 
when building up his strong agency 
and he frankly admitted that he had 
not. Later at the Toronto Convention 
he stated in the presence of others 
that the little admonition given, to- 
gether with the advice to attend the 
convention, “had made a new man of 
him; that he was glad it had been 
brought so forcibly to his mind, that 
the old general agent had lost most 
of his cunning.” 

The impression prevails generally 
that under present methods of com- 
pensation there is not sufficient mar- 
gin to warrant a general agent in de- 
voting his time developing solicitors. 
One thing is sure and that is com- 
pensation will be given to the fullest 
extent consistent with safety. If pres- 
ent laws are not just, they will be 
changed in due course. In the medn- 
time it seems like an unwise move for 
field men to leave a business in which 
they have become proficient before 
bending every effort to meet conditions 
which have been imposed. 





Where Business Booms. 





The Great Western Life of Kansas 
City, Mo., closed up the month of 
August with new business aggregat- 
ing $3,500,000. The mark set for 
September is $5,000,000, so that 1® 
less than six months the $50,000,000 
per annum gait will have been reach- 
ed. This is a great stride and shows 
that there is business to be secured. 
Vice-President Quinn advises us that 
little difficulty is being experience. 
in securing either men or business. 


There are fertile fields, he says, 
which have not been touched and 
plenty of men awaiting to be aroused 
by an aggressive management. Many 
of the solicitors secured have volun- 
tarily applied for an opportunity to 
work, and when given a chance are 
producing the goods. 





Richard Mansfield, the widely known 
actor, whose death occurred last Fri- 
day, carried $280,000 of life insurance, 
practically all secured within the past 
ten years. 


Mauagers ‘Wanted 


RHODE ISLAND, DELAWARE AND 
NEW JERSEY. 


Address: 
A. P. Earle, General Manager. 


Reliance Life 


Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 








Paid Up Capital $1,000,000.00 





AM READY to contract 
| with “Producers” to 
represent an up-to-the- 
hour life company for excep 
tionally good territory, in either 
Michigan, Northern Ohio or 
Indiana. Forty years of suc- 
cess. Highest standing. Call 
on or address, Frederick 0. 
Paige, Manager, 402-3-4-5-6 
Penobscot Building, Detroit, 
Mich. 





ONLY ONE COMPANY HAS 


1. The Most Liberal Policy Cont- 
ract. 

2. The Greatest Amount of Securi- 
ty Behind It. 


3. The Best Commission and Con- 
tract for the Agent. 
We want a District Manager in 
every center where we have no 
branch office. Attractive terms 
and non-forfeitable renewals to 
good men. Write at once. 
FRANKLIN W. GANSE 
Vice-Pres. and Director 
of Agencies. 


Columbian National Life 


Insurance Company 
176 Federal St., Boston, Mass, 





CLEAR POLICIES 
REASONABLE CONTRACTS. 


A 
HESE FACTS stand 











forth with deserving] ALWAYS 
importance in all Union 
Mutual forms. ‘he Pol-| A PLACE 
icies prs Saggy gages for FOR 
simplicity an plain- 
nese; the Contracts, for| FAITHFUL 
sincerity and fairness in 
the treatment of agency WORKERS 
requirements, 


UNION MUTUAL LIFE INSURANCE CO., 


PORTLAND, MAINE, 
> FRED. E. RICHABDS, Seana. 
Epson D. ScoFIELD, Supt., 
Write 180 Broadway, New York City. 
\ either | THoRNTeN CHAsé, Supt., 
7 84 Adams 3t., Chicago, tll 











September 5, 1907. 





~ INDUSTRIAL DEPARTME 


Superintendent A. M. Kemery, of the 
Prudentials, Akron, Ohio district, cele- 
brated dis fourth anniversary as super- 





KNOW YOUR PROFESSION, 





There are few occupations afford a 
greater range than life insurance so- 
liciting. He places his own limit and 
regulates his own labor. Strange as it 
may appear this great advantage is 
largely responsible for the failure 
many men make in the business. They 
are not honest with themselves. Each 
day should record systematic, earnest 
endeavor. There are many daily at- 
tractions to divert one’s attention, but 
these should be shunned as religiously 
as though one were performing a speci- 
fied duty of a compulsory nature. If 
pursued along these lines, the solici- 
tor should have no reason to com- 
plain of the work performed and com- 
pensation received. Speaking along 
these lines the Pittsburgh Life Pusher 
says: 

“Writing life insurance has been re- 
ferred to as hard work. We may 
admit this, but we must also aver that 
it requires no more hard effort than 
hundreds of other occupations. All 
business requires a man’s best efforts 
to make a success. Life insurance 
pays a liberal compensation. If you 
will calculate the actual time con- 
sumed in locating your prospect and 
in closing the business you will find 
the compensation, whether it be twen- 
ty-five dollars or fifty.or one hundred 
dollars, is a liberal one. 

“A good man engaged in our busi- 
ness, who gives his entire time to so- 
liciting life insurance, should write 
two or more applications every week. 

“If his policies should average $2,000 
each, he would have not only a good 
living, but could save money and 
eventually become independent, 

“Your business is a profession and 
when once learned, you have a trade 
that belongs to you and which no man 
can take from you. No pursuit is 
more elastic than yours. It is on out- 
door and indoor business. You mingle 
with the business world and come in 
contact with the men who are making 
the world a success. You are not hin- 
dered by being too young nor are you 
classed as incompetent for being too 
old. Age may disqualify your earning 
capacity in other lines of business, but 
not so in ours.” 





INDUSTRIAL MAN’S FIELD. 

The September issue of “The Vir- 
ginia,” published by the Life Insur- 
ance Company of Virginia contains 
the following: 

“It costs the people of the United 
States One Hundred and Twenty-five 
million dollars a year to bury their 
dead. In three fourths of the fami- 
lies, when death comes the family 
must go in debt to pay the expenses.” 

We had no idea that the percent- 
age was so high, but what an argu- 
ment it is for industrial insurance! 








MPORTANT CHANGE IN 
1 LIFE INSURANCE, 





GIBRALTAR ‘y 3 
a ( P Attractive 
AS A! 


Liberal Cash Loans 


Send for Particulars of 
Agency. 


THE PRUDENTIAL 


INSURANCE COMPANY OF AMERICA. 
\ncorpor- “ed as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, ome Office, 
President Newark, N. J. 


intendent of that district on the 17th 
Among the large industrial class, i inst, by an outing at Silver Lake 
is difficult for a family to get along Park. 
when everything is going smoothly, 
but death in addition to being an ex- 
pensive visitor, is a disturber of con- 
ditions. It upsets the mind so that 
the bereaved family is not capable 
of handling their affairs and pressing 
needs in the usual manner. To be 
compelled to go heavily in debt un- 
der such circumstances, even by keep 
ing down expenses as much as pos 
sible, means the saddling of a burden 
which will probably require years to 
remove. 

This may be avoided by a little pro- 
vision — possibly sacrifice — when 
things are going along in a natural 
manner. People dislike to think of 
death, and yet it is the only certain- 
ty we have. Fire insurance may be 
carried for a life-time and the prop- 
erty not burn, but a life insurance 
policy, if kept in force, is bound to 
become a claim. When such an event 
takes place, it proves one of the most 
substantial and timely friends to the 
bereaved. 

It is not a pleasant thing to talk 
about death. People don’t like to 
think of it, but it is very essential 
to the success of a life insurance 
salesman that he ever keep in mind 
—in the fore-front—the value of life 
insurance protection should death oc- 
cur, especially if as stated “three 
fourths of the families, when death 
comes into the family must go in 
debt to pay expenses.” 





Superintendent Llewellyn, Assistant 
Monahan and Agents Kilker, Wale, 
Sunday and Hostler of the Mahanoy 
City, Pa. district, of the Prudential, 
were entertained at the home office 
recently. The visit was the outcome 
of a contest covering the period April 
to July. 





Superintendent Isaac Brown, of the 
Indianapolis, Ind. district, of the Met- 
ropolitan, has much to congratulate 
himself for. The district has never 
been in better condition, the staff is 
loyal to a man and the ordinary pro- 
duction compares favorably with any 
other district in the State. 





The Jersey City, N. J. district, of 
The John Hancock, has steadily ad- 
vanced on the record of progress and 
unless all signs fail, Superintendent 
Robert M. Beatty will have consider- 
able increase to his credit when 1907 
is of the past. 





From information recently imparted 
by one who is in a position to know, 
Superintendent George G. McHardy, 
of the New Orleans, La. district, of 
the Metropolitan, is putting up a class 
of business superior to that of any 
other year. Superintendent McHardy 
is in many ways peculiar. He inspires 
in the members cf his staff in limited 
confidence in the contracts of the Met- 
ropolitan, materially aids every man 
and has little or no use for that class 
of men who are not able, each week, 
to show improvement, 





Late Changes and Promotions of the 
Life Insurance Co., of Virginia. 
Agent W. B. Griffin, of Atlanta, has 
been appointed assistant in that dis- 
trict from August 26th to succeed As- 
sistant J. C. Wood, who has resigned. 
Agent F. W. Vaughan, of Washing- 
ton, who has been doing such excel- 
lent work there, has been promoted to 
assistant from Sept. 2nd, succeeding 
Assistant C. L. Beasley, who has re- 

signed, 

Assistant D. E. McDonald, of Nor- 
folk, on Sept. 2nd will become super- 
intendent of the Wheeling District suc- 
ceding Superintendent W. F. Smith. 





The Easton, Pa., staff of the Pru- 
dential paid a visit to the home office 
on Friday, August ifth. Addresses 
were made by President Dryden, Vice- 
President Ward, Supervisor Gremmell. 
Secretary Gray, Superintendent Paint- 
er, Assistants Dougherty, Mitchell, 
Hawk, Kerr and Schrank, Agents Lin- 
naberry, Davenport, Bishop, Kinney, 
Roth, Shover and Jones all made ad- 
dresses, 

The New Haven, Conn. district of 
the Metropolitan, Superintendent John 
Adams, is still in the ring. Agent 
Geo. H. Wygant occupies num- 
ber one position in the New England 
Territory for ordinary net issue for 
1907 to end of July and No. 15 for 
the country at large. A bang-up rec- 
ord but of course Agent Wygant is 
not satisfied and is out to smash it 





Twenty-five superintendencies of the 
Prudential, which lead in actual in- 
dustrial increase in proportion to al- 
lotment August 5 to 26 inclusive: B. 
R, Cosby, Special Assistant, Pittsburg, 
Kan.; H, L. Mackie, New Bedford; V. 
W. Kenney, Baltimore, 3; G. W. Lam- 
son, Chicago, 5; H. Shabshelowitz, 


Hereafter the PRUDENTIAL 
Will be on a Non-par- 
ticipating Basis Ex- 
clusively. The NEW 
Non-Participating Pol- 
icy Unparalleled in its 
Features. 


Lowest Premium Ratest. 
Contract Clear & Definite. 


Amounts $1,000 to $100,000, 


Fall River; A. D. Hildreth, Lima; F. 
E. Lahey, Buffalo, 2; L. G. Hatton, 
Shamokin; C. D. Dille, Muncie; @. 
R. Kendall, Steubenville; J. P. Kelly, 
Orange; W. G. Bechter, Pittsburg, 3; 
I, A. Rosen, Buffalo, 3; T. E. Godfrey, 
Worcester; D. A. Sutherland, Colum- 
bus; F. J. Johnson, Baltimore, 1; E. 
L. Post, Albany; J. W. Loynd, Phila- 
delphia, 1; N. D. Krull, Jamaica; H. 
H. King, Dover; J. H. Adams, Lexing- 
ton; J. C. Kuch, Anderson; H. N. Mc- 


Geoch, Baltimore, 2; G. S. Wain- 
wright, Washington; C. W. Mitchell, 
Piqua. 





The John Hancock staff of the De- 
troit Michigan district, Superintendent 
John S. Fentress, never do things by 
halves. This year has been a “ban- 
ner” year in Detroit, and Superinten- 
dent Fentress expects on December 
31st, to show the best record his dis- 
trict has made in years. 





The combination of the two Metrop- 
olitan districts at Nashville, Tenn., ap- 
parently has been a success. As su- 
perintendent, M. A. Simpson formerly 
of the Tippecanoe-Indianapolis district 
has certainly made good in both in- 
dustrial and ordinary. 


during the balance of the year. 

Agent A. S. Morgulis stands num- 
ber two in New England Territory for 
ordinary for the month, and number 
21 for the country at large. He is 
out to get number 1 position for Au- 
gust. Agent J. W. Walsh received a 
well earned promotion to an assistancy 
in the New Haven, Conn. district, Aug. 
26th, 1907, and has already made his- 
tory of the brand that has success 
written across it in unfadeable ink. 
Asst. Supt E. H. Parmelee, J, B. Ken- 
nedy and J. Dowling occupied positions 
Nos, 11, 15 and 24 in New England Ter- 
ritory for amount of July net ordinary 
issued: a very commendable showing 
for each, 





A unique and particularly enjoyable 
outing was held at Rosebank, Md.., 
Aug. 31st, by the combined staffs of 
Baltimore No. 1 and York, Pa., dis 
tricts of the Prudential. The men 
were accompanied by their wives and 
children and Superintendents John- 
son and Hill left nothing undone that 
could contribute to the full enjoyment 
of the day. Summer outings are an 
annual feature in Baltimore No. 1, and 
this Prudential gathering was voted 


MANHATTAN IN TENNESSEE. 
Company Appoints Former Equitable 
Life Man as State Agent. 
Alfred Boyd, Jr., of Covington, 
Tenn., has been appointed general 
agent of the Manhattan Life for that 
State. Mn Boyd is a well known, 
capable life insurance man and the 
company expects a good business from 

his agency. 

He was for many years associated 
with the Equitable Life as district 
agent, being thoroughly familiar with 
the business and the field. 





the most successful of any: ever held. 
Dry goods and wet goods of finest 
quality were disposed of and a con 
siderable number of games indulged 
in to the great enjoyment of all who 
participated. 
Special Agent Kline Makes Change. 
Paul O. Kline, of Wheeling, special 
agent of the North American in W. 
Va., has resigned to become connect- 
ed with the Frank L, Lockwood gen- 
eral agency of Baltimore. 
The Tradesman’'s Life, a little as- 
sessment concern of New York city, 
has been dissolved by court order. 





The Agent's Company. 


s 
The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 
Sd 
The most successful company 
in the world for its age. 


Cost and Protection 
Guaranteed, 


Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
full cash value with the 
State. 


Write for Information. 





CAUTION, 


D° you know that excessive CAUTION 

carried to the extent of timidity—is 
responsible for more failures than pre- 
cipitancy ? An EFFORT, venturesome 
though it may be, is better than to be 
forever ‘‘Getting Ready.”’ 

Have vou ever felt chagrinned that you 
are not further advanced than you were 
this time last year? Time is flying— 
every minute counts. The remedy for all 
this is work without worry. The worry 
will get you nothing; the work will 
yield you large returns. 

WE WANT CONSCIENTIOUS WORK- 
ERS. We are so confident of resuits if 
the honest effort is made that we will 
pay commissions equal to those allowed 
under the Armstrong Law and IV ADD{- 
TION pay a salary sufficient to keep the 
wolf from the door. 

If you have the elements of success in 
your make-up let us show you how to 
make the most ofthem. Write to-day. 


Address JOHN T. MARTINDALE, Vice-President 
Box No. 188, Indianapolis, ludiana. 
Correspondence Strictly Confidential, 
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A PROPHETIC UTTERANCE? 





“Unless the public can be aroused 
on the subject of insurance and in 
some way check the adroit methods 
being used in exploiting the business, 
it will not be long until Texas will 
be honeycombed with so many un- 
sound contracts, such rank discrim- 
inations, fraudulent rebates and un- 
equal participation in the dividends, 
that when the final wreck comes, as 
it inevitably will, an outraged people, 
suffering on account of these wrongs, 
and stinging under the suddenly-dis- 
covered fact that they have for years 
been deceived, will rise up in their 
sovereign capacity and by statute de- 
stroy the entire system of life insur- 
ance.” 

There seems to be something of a 


prophetic nature about the above 
statement made by Commissioner 
Milner of Texas. A drastic reserve 
deposit law, framed in such a manner 
as to make life insurance companies 
the object of unreasonable and un- 
just taxation drove twenty-one life 
insurance companies from the State 
Included among them were many in- 
stitutions against which no finger of 
criticism has been pointed. From time 
immemorial they have been managed 
with due regard to the equities of 
the policyholder and yet the commis- 
sioner gloats over the measure which 
bid them depart. In fact he resur- 
rects a law which supposedly 
prevent most of the companies from 
returning, even if they desired to, 
and which if enforced will drive five 
companies from the State now com- 
plying with the Robertson act. 
Without casting any reflections up- 
on the good institutions remaining in 
Texas, it would not be surprising to 
find that State 


would 


“honeycombed with so 


many unsound contracts, such rank 
discriminations * * * that when 
the final wreck comes, as it inevit- 


ably will, an outraged people * * #*# 
will rise up in their sovereign capac- 
ity and by statute destroy’—Here is 
where we must company with 
Commissioner Milner. 

The Texas legislature is responsible 
for making that State a wild-cat’s lair. 
They have put a premiurm upon hon- 
est life insurance by exhorbitant tax- 
ation. It would not be surprising to 
find institutions rotten to the chore 
establishing themselves in the Lone 
Star State, fleecing the public to the 
fullest extent. When the latter is 
aroused will its fury “destroy the en- 


part 
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tire system of life lnsunanes?” or 
rather will it banish the incapable 
servants who legisiated against the 
State’s best interests? 

Ridiculous in the extreme is the 
commissioner’s attempt to cloak him- 
self in the alleged law which pre 
vents mutual companies from dving 
business in that State. 





COMPULSORY CLASSIFICATION. 





Western Department managers al- 
tended the meeting in St. Paul last 
week called by Commissioner Harti- 
gan for the purpose of considering 
the proposed classification blank sub 
mitted by the Minnesota Department. 
Manager McGregor of the Queen 
pointed out the danger of placing in- 
formation such as called for in un- 
skilled hands; also the probability of 
endless difficulty to companies should 
a report such as desired be demanded 
by Minnesota and other States fol- 
low in their own way. He also stated 
that the first conflagration would ren: 
der the entire schedule valueless. 
Managers Cofran of the Hartford and 
Halle of the Germania spoke of the 
expense feature of compiling such a 
statement. After listening to the vari- 
arguments, Commissioner Harti- 
gan announced that he would postpone 
action in the matter. 

The most serious objection to the 
proposed idea, but one which com- 
panies could hardly feel warranted 
in making, is that it removes ths 
management from the home office and 
places it in the hands of those not 
familiar with many essential features 
of the business which must be con- 
sidered in rate making. 

The postponement agreed upon will, 
let it be hoped, afford the Commis- 
sioner an opportunity to see the un- 
reasonableness of the propusition and 
result in its abandonment. 


ous 





NO CAUSE FOR RATE WAR. 





During the past week we have en- 
deavored to learn a few facts pertain- 
ing to the fire insurance situation in 
Pittsburg, and really it seems as 
though some agent were imposing up- 
on his company as regards “prefer 
red business.” It is an easy matter 
when prodded on lack of production 
to say the other fellow got it because 
he paid a higher commission; also 
that local companies hold the busi- 
ness with high rates, but the facts do 
not justify the assertions. 

In the first place local companies 
do not monopolize the “preferred” bus- 
iness in the Smoky City. Considering 
their number, the percentage held is 
small and indicates that some 
of the companies are not controlling 
even the natural business which would 
come to them through legitimate in- 
fluences, if wide awake. 

It is also an established fact that. 
local not among the 
high commission paying agencies, ex- 
cepting in one or two instances. On 
the other hand we are informed that 
an outside company, wishing to gain 


very 


companies are 


a footing in the profitable East End 
section offered an unprecedented rate 
of commission for this purpose. 


Preferred business is doubtless a 
little scarce, but it should be remem- 
bered that a great many new compa- 
nies have entered that city for busi- 
ness, and that there are companies 
not identified .with the Board, which 
make a.special drive for this class of 
risks. 

In connection with the discussion 
along this line, the statement of a 
correspondent, appearing elsewhere, 
that there is more profit in the down 
town risks of Pittsburg than the so- 
called “preferred” business is quits 
interesting and probably would fur- 
nish an avenue of profit which would 
satisfy those eager for business. It 
nct infrequently happens that riches 
are overlooked in seeking what turn 
out to be bubbles. 





The schedule arranged for the next 
meeting of the Pittsburg Life Under- 
writers Association is one of the 
weightiest ever arranged for a local 
association. For wholeheartedness, 
enthusiastic energy and the happy 
faculty of doing things, there are a 
bunch of men corgnected with that 
association who are hard to beat. 





A dispeller of silly notions; guar 
anteed to calm the troubled, wander- 
ing mind: The September Bulletin of 
the New York Life. 





New Hampshire Fire Agents’ Asso- 


ciation. 





At the annual meeting of the New 
Hampshire Association of Local Fire 
Insurance Agents, held last week, the 
following officers were elected for 
the ensuing year: Louis C. Morrill, 
Concord, president; vice-presidents— 
A. B. Palmer, Keene; B. H. Corning, 
Littleton; F. E. Small, Rochester; 
executive committee—A. S. Bunton, 


Manchester; G. A. Vermille, Manches- 
ter; G. Walter Taylor, Manchester; 
James B. Crowley, Nashua, and. 


George D. Barrett, Dover. The prin- 
cipal speaker at the meeting was Sec- 
retary Henry H. Putnam of the Na- 
tional Association. 





C. C. Hazell With Equitable. 
Charles C. Hazell for the 
twelve years associated with 


past 
the 


‘Union Central Life, more recently in 


Alabama has resigned to accept a 
position with the Equitable Life of 
New York, as superintendent of agen- 
cies for the Atlantic Division. In his 
new position, he will cover Maryland, 
District of Columbia, West Virginia, 
Virginia, North Carolina and South 
Carolina. 

During his long period of service 
Mr. Hazell has made a study of life 
insurance and especially the develop- 
ing of new men in the business, so 
that he is thoroughly equipped to 
take charge of the duties alloted him 
in this larger field. 





In the Fold. 





Late accessions to membership in 
the New York Fire Insurance Ex- 
change are the Austin Fire and the 
Commonwealth Fire, both of Dallas, 
Texas. Whilden and Hancock, of New 
York, are general agents for the two 
companies. 





An assigned claim from San Fran 
cisco merchants Charles T. Keyes, of 
this city, secured attachment against 
funds held by the Central Trust Com- 
panv to the credit of the Phine and 
Moselle Fire Insurance Company of 
Germany. 
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| OF PERSONAL INTERES1| 





The other day we heard a discus- 
sion as to the age of. Irvan Necker- 
man, Manager of the Pittsburg Under- 
writers. One offered to wager that 
he was not forty years of age, and 
he would have lost his bet. However, 
it makes no difference how old Mr. 
Neckerman may be, aS a man gener- 
ally is no older than he feels and this 
particular individual is as yet “quite 
a lively youngster.” Ifethere was a 
difference of opinion as to his age, 
there was none as to his gentlemanly 
qualities. Nor could there be as to 
his underwriting ability. During the 
past six years, the loss ratio of the 
Underwriters has averaged slightly 
in excess of forty per cent, showing 
very conservative and judicious man- 
agement. Of late Mr. Neckerman has 
become interested in mining and his 
friends need not be surprised to hear 
of him. as a full-fledged baron ere 
long. 





The National Association of Life 
Underwriters passed the following de- 
served resolution at its recent con- 
vention: 

“Whereas, the life insurance agents 
ef this country have read with the 
deepest interest the presentation of 
the life insurance situation by Presi- 
dent Joseph A. DeBoer, of the Na- 
tional Life Insurance Co., of Ver- 
mont, as exemplified by the com- 
pany. the policyholder and the agent, 
in which he so ably, intelligently and 
honestiy places before the people a 
truthful analysis of the conditions as 
they exist and are applicable at the 
present time to this great business: 
and 

“Whereas, he shows such a full and 
correct knowledge of the duties and 
responsibilities imposed upon the life 
insurance agents in their relations to 
the company and the _ policyholder, 
therefore, be it 

“Resolved, that the life insurance 
agents of this eountry in convention 
assembled, hereby exvress their sin- 
cere thanks and gratitude to Joseph 
A. DeBoer for his exceedinglly able 
and timely address. We recognize in 
him am able, conscientious, manly and 
fearless defender of the life insurance 
interests; one who, out of his com- 
prehensive knowledge has especially 
placed before the people of this coun- 
try the life agent’s true attitude and 
worth, and whose words will excite 
for them the sympathy, respect and 
rightful appreciation of the great ser- 
vice, which they render both to the 
company and the policyholder, where 
they will continue to be recognized 
as a permanent factor in the develop- 
ment and perpetuity of the life in- 
surance business.” 





The report of the Bankers’ Life by 
the New York department says that 
$5,000 per year is paid to some 
person not connected with that com- 
pany, but associated with another in- 
stitution for supervisory services. The 
Department evidently did not trace 
the information down. Wonder if it 
would be hard to guess the individual? 
At any rate we have in mind a per- 
son who seldom gets left when such 
openings present themselves. 

The fire insurance agency of H. J. 
Anderson & Son of Lestershire, ,and 
the agency of Thornton W. Whipple 
of Binghamton have been consolidat- 
ed and in the future will do business 
under the firm name of T. W. Whipple 
& Co. Their main offices will be in 
the Whipple Block, Binghamton, N. 
Y., a branch office being located at 
Lestershire. 








The Fidelity Fire, of New York. 
has placed its Chicago agency with 
Marsh and McLennan. 
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OF INDIVIDUAL BENEFIT. 


Wherein the National Association is 
of Help to Any Local Insur- 
ance Agent. 


Addressing W. A. Eldridge, secre- 
tary of the Michigan Association of 
Local Fire Insurance Agents, un- 
der Monday’s date, H. H. Putnam, 
secretary of the National body briefly 
reviews the aims of the parent or- 
ganization and points out wherein it 
is of value to the individual agent. His 
letter reads: 

“I wish very muck that I could ac- 
cept’ the invitation of your president 
to attend the State Association meet- 
ing this year, but I cannot arrange my 
work so that it will be possible to do 
so. I am very busy preparing for the 
September convention at Richmond. I 
hope some time to be able to accept 
an invitation from your State Asso- 
ciation to talk to them about the work 
of the national body, for I wish to 
make the personal acquaintance of 
your members and to give them the 
result of my own thinking about the 
value of this organization to agency 
interests. 

“I am glad to report to you at this 
time that there is a steady increase 
in interest in the association. New 
state organizations are being formed 
and we have secured increased mem- 
bership during the past year all along 
the line. This is not due to any spe: 
cial work which the National Asso- 
ciation has done or to any important 
demonstrations of benefit to the mem- 
bership, but to the conviction which 
is slowly taking hold of the minds of 
local agents that the maintenance of a 
protective organization is of vital con- 
cern to their interests and worth all 
that may be needed to maintain it, 
whether there be perceptible benefits 
to the individual or not. Not only do 
agents seem to regard it as a duty to 
support their National Association, 
but as a privilege to be enrolled in 
membership, looking upon this asso- 
ciation with their fellows as an evt- 
dence of business standing and a pur- 
pose to side with those in the-insur- 
ance business who are trying to build 
up good practices and better business 
ethics. 

“Still we are occasionally met with 
the query, ‘What use is the National 
Association to me?’” 

“Now I think this is a question 
which can be specifically answered 
by saying that the National Associa- 
tion, of which the state associations 
are an integral part, has directly bene- 
fited every local agent in the country. 

“First, by securing from the com- 
panies an agreement recognizing the 
principle that it is wrong to issue 
policies over the heads of their local 
agents in the territory for which they 
had been duly appointed. 

“Second, in securing from the com- 
panies their acceptance of the prin- 
ciple that it is wrong for them to en- 
courage non-resident brokers in their 





unfair competition against local 
agents. 
“Third, in establishing the principle 


universally established by agents and 
companies that the expirations be- 
long to whoever can control them at 
equal rates, and that the company 
-annot control these expirations eith- 
er by injunction or by rate wars. 

“Fourth, in securing from compan- 
ies a more general recognition that 
it is wrong for them to inflict a rate 
war upon particular localities for the 
purpose of punishing agents or com- 
panies with whom they may have a 
quarrel. 

“The definite acceptance of these 
principles has been secured by organ 
ization. Individual agents were un- 





able to protect themselves against 
these evils. Through the association 
of all agents, by the pawer of mass 
play, we have been able to secure 
benefits to local agents which could 
not have been brought about in any 
other way. 

“These are matters of history. They 
are things which have been done by 
the ivational Association. Our organ- 
ization does not have to tell agents 
what it is going to do for them. It is 
merely necessary to point out what 
has been done. On each one of the 
points enumerated above the inter- 
ests of every local agent in the coun- 
try have been benefited, whether he 
has helped to secure them or not, 
whether he has joined with others in 
maintaining these principles or. not. 

“Every agent in the country is in- 
debted to the National Association 
for these things which have been 
done. The organization does not owe 
anything to the agents of the country; 
the agents owe ine organization more 
than they can repay. This association 
has put money into the pockets of 
every legitimate local agent whether 
he is conscious of it or not, either by 
curing evils existing or by preventing 
others which would have arisen but 
for the organization. 

“This is the reply to the agent who 
asks, ‘What use is the organization 
to me?’ And if that answer does not 
appeal to the good sense, to the loyal- 
ty and to the self-interest of every 
real insurance agent, I cannot see 
what will. The value rendered is of 
the most definite kind and is inadequ- 
ately repaid by the small annual mem- 
bership fee required from local agents 
to maintain and uphold, the work 
which has been so splendidly bgilt up 
by the National Association in the 
past eleven years.” 





° PART COMPANY. 





Loeb and Barry Decide to Make New 
Arrangements—Firm to be Lock- 
way and Barry in Future. 
Despite the unqualified denial made 
by Mr. Loeb some weeks ago, the 
rumor then current concerning the 
reputed dissolution of the New York 
local agency firm of Loeb and Barry, 
proves to have been well founded. 
Formal dissolution occurred on the 
first inst. J. Ramsay Barry: at once 
forming a new alliance with Leslie 
C. Lockwood, under the firm name 
of Lockwood & Barry. The firm will 
--* as local representatives of the 
Shawnee Fire of Kansas and the 
New Jersey Fire, of Camden. Con- 
sidering the difference in tempera- 
ment between Mr. Loeb and Mr. Bar- 
ry, the surprising feature is that they 
ever associated together, “The street” 
predicted months ago a severance of 
relations, hence the formal announce- 
ment of that fact occasioned no sur- 

prise. 








AFTER A MUTUAL. 





Attorney General Jackson Would Dis- 
solve the Northwestern Mutual 
Fire, of Syracuse. 


Maintaining that the Northwestern 
Mutual Fire, of Syracuse, was operat- 
ing in defiance of law, Attorney Gen- 
eral Jackson, of New York, has pe- 
titioned for its dissolution. The con- 
cern is a small affair, having aggre- 
gate insurance in force on the first of 
the present year of $1,165,380.50. Its 
premium income during 1906 was $13,- 
125.08. An assessment of 125 per cent. 
was recently levied against policy- 
holders. Treasurer Grant advising 
that such action was taken to take 
care of extravagances indulged in by 
a former officer. 


ITS RECORD UNTARNISHED. 





Opinion of Fireman’s Fund Held by 
Actuary Wolfe After An Examina- 
tion of Its Affairs. 


After an exhaustive examination 
of the affairs of the Fireman’s Fund, 
of San Francisco, undertaken as the 
representative of the California In- 
surance Department and at the re- 
quest of the company’s management. 
Actuary S. H. Wolfe, of New York, 
in the course of his report says in 
part: “It would be_ difficult to 
imagine any institution being sub- 
jected to a more severe test than 
was the Fireman’s Fund Insurance 
Company. It has emerged from it 
with its reputation untarnished and 
its excellent plant intact.” 

Organized in 1863, the Fireman’s 
Fund’s affairs were conducted with 
such ability and aggression that it 
soon became the leading fire under- 
writing organization in the West. I: 
was most popular in its home terri- 
tory, where its officers, directors and 
stockholders were personally known, 
and when in April, 1906, the supreme 
test came, and the company faced 
an enormous loss as a result of the 
San Francisco disaster, subsequent 
events demonstrated that the confi- 
dence reposed by the assured in the 
institution and those identified with 
it was not misplaced. 

The rehabilitation of the company 
is one of the most creditable perform- 
ances recorded in fire insurance his- 
tory, and all responsible for the work 
are entitled to a high degree of praise. 


Mr. Wolfe’s version of the task 
confronting the officers of the Fire- 
men’s Fund, following the ruin 


wrought by the earthquake and con- 
flagration is as here quoted: 

“The heavy losses experienced by 
all prominent fire insurance compa- 
nies as a result of this conflagration 
so seriously crippled their resources 
that the difficulty of having any one 
of those companies reinsure unburnt 
risks of the Fireman’s Fund soon be 
came apparent. To meet this emer 
gency and to conserve the value of 
the good will of the extensive agency 
system and the excellent reputation 
which the company had enjoyed, the 
plan of forming the Firemen’s Fund 
Insurance Corporation was devised 
This corporation was organized with 
an authorized capital stock of $1,- 
000,00, to which subscriptions were 
taken at $200 per share, payable in 
quarterly installments, the first due 
in thirty days and the remainder in 
three, six and nine months thereaf- 
ter. Immediately upon its organiza- 
tion being completed, and the pay- 
ment of 25 per cent of its capital 
stock. the corporation entered into 
a contract with the company by 
which it reinsured and guaranteed 
all of the unburned risks of the com- 
pany, carried out the contracts with 


the agents and succeeded to the re- 
newal of the exvirations. This con 
tract of reinsurance was profitable 


to the company, as the reinsurance 
premiums were the face of the com- 
pany’s estimated unearned premiums 
and combined with these was an 
agreement that 80 per cent of the 
profits which remained after the pav- 
ment of the losses and the return 
premiums should be returned to the 
company, the corporation retaining 20 
per cent, together with the agency 
plant, and good will of the business. 

“It subseauentlvy devyeloned, how- 
ever, that the original estimates of 
salvage were largelv in excess of the 
figures which could possibly be re- 
alized. This, combined with the fail- 
ure and retirement of many of the 
companies in which reinsurance was 
held, reduced the amount collectable 
and it became evident, therefore, that 
the assets of the company would not 
eaual its net liabilities by several 
million dollars. To prevent the ap- 





pointment of a receiver with the loss 
that such a procedure would entail 
upon stockholders and policyholders 
alike) and give the company time 
in which to enable it to meet all of 
its obligations, an agreement was en- 
tered into with the loss-claimants by 
which they should receive 50 per cent 
of their proved claims in cash, that 
the company should levy an assess- 
ment of $300 per share upon its stock- 
holders and in the event of more 
than $1,500,000 being collected be- 
fore December 31, 1906, by those as- 
sessments, the company would in- 
crease its capital to this figure at 
least, and give to the claimants for 
the remaining 50 per cent of their 
claims, capital stock in the company 
at the rate of one share of stock (par 
value $100) for each $500 remaining 
unpaid on their claims. There was 
a further provision that the company 
should repurchase from the corpora- 
tion the agency system and business 
which had been transferred to it in 
order that the original stockholders 
might together work for the ultimate 
success of a re-established company. 
with the attendant reimbursement 
from the future profits. 

“A figure in excess of the-necessary 
$1,500,000 having been collected in 
the shape of an assessment upon the 
old stockholders before December 31, 
1906, the agreement for the repur 
chase outlined above was made on 
that day between the directors of the 
company and the directors of the cor 
poration. On January 10, 1907, the 
capital stock of the company was in- 
creased from $1,000.000 to $1,600,000. 
and on March 15 the company com- 
menced the delivery, to its loss-claim- 


ants, of the certificates of stock in 
the company in settlement of the 
balance of loss claims In addition 
to this, the loss-claimants have re- 
ceived an additional bonus dividend 
of 61-2 per cent as a result of the 
assets of the company realizing more 
than was estimated: the actual cost 
of their stock to these loss-claim- 
ants, therefore, was about $435 per 
share.” 

On the 30th of June, 1907, the com- 
pany was possessed of a_ policy- 
holders’ surplus of $2,178.913.28. It 
has several millions of dollars in 
vested in high grade securities, but 
not the least valuable of its assets 


is the reputation for honorable deal 


ing so fairly won That its future 
success may be in accord with its 
deserts is the wish of its legion of 
friends. 


THE PITTSBURG SITUATION. 


(Continued from page one.) 


to become aggressive in trying to se- 
cure a larger volume of the better 
class of business. This not only per- 
tains to Allegheny County, but also 
throughout the county, There has been 
a general tendency to establish more 
“feeding” branch offices where 
sible under board rules. 
Naturally some companies have been 
disappointed from two reasons First, 
there is a limit to the amount of pre- 
ferred business obtainable, and hence 
the increased volume desired cannot 
be secured. Second, the representa- 
tion of the company and not prevail- 
ing conditions, is responsible for an 
apparent lack in the better class of 
business. Some agents are past mas- 
ters at the art of sitting in the office 
and waiting for tge business to turn 
up, but as a rule preferred business 
does not come that way. When prod- 
ded by the home office, some excuse 
must be given and the most conven- 
ient one is that of unfair competition. 
Smoky City Conditions. 


pos- 


The above applies in general and 
equally so in Pittsburg. There is an 
impression that Pittsburg being a 


center for the creation and accumula- 
tion of vast wealth has a larger per- 
centage of preferred business than 
other cities. A careful investigation 





THE EASTERN UNDERWRITER. 








September 5, 1907. 











will show that it is a mistaken idea, 
It will also be ascertained that a 
large number of new companies, prin- 
cipally for the west and south have 
entered Pennsylvania during the past 
year or so, each with representatives 
aggressive and alert to advance their 
interests and make good, This quite 
naturally takes a small piece out of 
the “preferred business” pie and 
makes it correspondingly harder for 
the fellow who “sleeps on his job.” 

Another feature which should not 
be overlooked. In Pittsburg a younger 
element has been injected into the 
agency field, in some instances or- 
ganizing new agencies and in others 
younger blood has taken important 
positions with older offices. As a con- 
sequence the old method of the busi- 
ness coming to the agent has in a 
measure been changed to that of the 

agent seeking the business. Any com- 
3 pany can no doubt readily ascertain 
facts such as here enumerated by a 
little investigation. 

Results of a Rate War. 

The threat of a rate war, says our 
informer, is rather amusing. What 
could be gained from such a step? 
Suppose rates on preferred business 
were cut in half, would the dissatisfied 
companies get a larger percentage of 
the business than at present? Such a 
step would place all companies on 
the same basis and the best man 
would still secure the most business, 
but the premiums to the company and 
commissions to agents would be cut 
in two. In other words if a company 
cannot secure preferred business un- 
der present rates, it is somewhat 
puzzling to understand what advantage 
it would possess if rates were re- 
duced, 

Assuming that a company or com- 
panies withdrew from the board and 
commenced a rate war, is it to be pre- 
sumed for one moment that the tur- 
moil could be confined to this particu- 
lar class? Each company would feel 
warranted to protect its interests from 
every standpoint. The disastrous out- 
come of every rate war known to the 
business should impel careful consid- 
eration before a step of this kind is 
taken. 

Allegheny County Board. 

Considerable trouble has arisen in 
connection with the Allegheny Coun- 
ty Board of Fire Underwriters. The 
old story of a clique of agencies con- 
trolling the situation is just as preva- 
lent today as ever. At any rate it is 
held that a great improvement would 
result from a change from agency to 
company representation in the board. 
It is pointed out that if companies con- 
trolled the board, two important ques- 
tions could be regulated. . First, the 
commissions payable for business. 
Second, at limitation of agencies. With 
well defined rules covering these two 
important points and the same rigidly 
enforced, it is the impression that 
much of the present trovble would dis- 
appear, 

To counteract the erroneous impres- 
sion that they are bidding for the bet- 
ter class of business or paying excess 
commissions, it is said that many of 
the local companies have _ signified 
their willingness to throw open their 
books for inspection upon this point. 





Seek Remedy for Overhead Writing. 





At the recently held annual meet- 


ing of the Wisconsin Association of 
Local Fire Insurance Agents, ani- 
mated discussion was had regarding 


the practices, more or less freely in- 
dulged in, of agents seeking business 
in fields outside their territory. The 
practice was severely condemned and 
a committee named to devise means 
for its suppression. 





General Manager Charles Alcock, of 
the Royal Insurance Company, arrived 
here from England yesterday. 


ANNUAL STATEMENT BLANKS. 





Changes Will Be Recommended by 
Sub-Committee at Coming Com- 
missioner’s Convention. 


The sub-committee on blanks of the 


National Convention of Insurance 
Commissioners, composed of Henry 


D. Appleton, C. W. Fletcher and J. H. 
Woodward have decided to recommend 
the following: 

“Upon investigation found it nec- 
essary, on account of the statutes en- 
acted subsequent to the meeting of 
the committee in New York, to make 
numerous and material modifications 
in the annual statement blanks for 
the fire, life and miscellaneous com- 
panies. Owing to the impossibility of 
securing a meeting of the full com- 
mittee at an early date it has been 
deemed advisable to incorporate in 
this report all of the changes adopt- 
ed by the committee at its June meet- 
ing, and in addition those recommend- 
ed by the sub-committee, and to for 
ward the same to each of the insur- 
ance departments in order that all 
departments may have at the earliest 
opportunity full knowledge of the 
work of the committee. We desire 
in this connection to call attention 
to the fact that, while the proposed 
changes in the annual statement 
blanks are voluminous and radical, 
no changes have been adopted or 
recommended except such as are 
found to be absolutely necessary un- 
der the existing statutes of several 
of the States, or as are believed from 
department experience to be essential. 
At the last session of the convention 
the Committee on Blanks was _ in- 
structed: 

“First—To consider the advisabil- 
ity of incorporating in the convention 
edition of the annual statement blank 
for life companies the information 
required by Part B of the blank used 
by the New York department, pur 
suant to the provisions of the so-call 
ed Armstrong legislation. 

“Second.—To consider the advisa- 
bility of requiring companies transact- 
ing ‘an ordinary and industrial life 
business’ to make separate returns. 

“Both of these matters have been 
carefully considered by the sub-com- 
mittee, and it will be noted from the 
following proposed changes that sul 
stantially all of the information now 
required by said Part B of the an 
nual statement blank of the New 
York department has been incorporat- 
ed in the convention edition. The 
sub-committee has also considered the 
matter of reports from companies 
transacting an industrial business and 
finds that no changes in the annual 
statement blank are necessary and 
recommends that all departments de- 
siring separate returns of the orili- 
nary and industrial business procure 
the same in the manner prescribed in 
the Massachusetts law of 1907. Ali 
that will be necessary under this 
provision for any department which 
requires separate returns to do will 
be to forward companies transacting 
both classes of business an additiona? 
blank, requiring the return to be ex- 
ecuted in the manner required by the 
Massachusetts law. 





CONDITIONS IMPROVED. 





Rapid Progress Being Made in Re- 
building the Pumping Plant at 
Buffalo. 





Satisfactory progress is being made 
in rebuilding the pumping plant at 
Buffalo, N. Y., the delapidated nature 
of which resulted in a sharp rate 
advance in the city two years ago, 
and the retirement from the town of 
the North British and Mercantile In- 
surance Company of London, and its 
American consort, the North British 
and Mercantile of New York, both 


of which, however, are again seeking 


business there. As a result of the 
radical stand taken by the under- 
writers the public authorities plan- 
ned elaborate improvements in the 
water department service. Work 
along this line has progressed stead- 
ily, and in appreciation of what had 
already been accomplished, the insur- 
ance men, a couple of months ago, 
took off ten cents from the penaliz- 
ing charge. The balance of the ex- 
cess, it is confidently predicted, will 
be removed before long. 


To ascertain the present status of 
the improvement work, G. W. Book, 
hydraulic engineer of the Committee 
on Fire Prevention of the National 
Board of Fire Underwriters, made a 
thorough investigation. In part he 
found that: 


“Buildings—The south boiler house 
is completed, as is the pump house, 
except for a small section of the 
roof; the wall between the two is 
about half done and work is in active 
progress. The brick walls of the 
old station have been torn down and 
the temporary frame walls and roof 
removed; the only wood remaining 
in the building consists of a part of 
the old floor, wooden coverings over 
the lighting dynamo and the electric 
pump, and the staging, etc., necessary 
for construction work. The floor is 
now being removed and will not be 
replaced; coverings over some of the 
machinery are necessary for the next 
few weeks, to protect them from dust 
and debris. It is expected that all 
this inflammable material will be re- 
moved within six weeks. Work has 
begun on the walls of a new boiler 
house at the north end of the pump 
house. 


Protection—Standpipes and hose 
are provided as formerly, also a num- 
ber of 3-gallon chemical extinguish- 
ers. 

“Wifing.—Lighting is from a dyna- 
mo in one corner of the pump house. 
Wires are of double braided, rubber 
covered insulation and run through 
the walls of the wooden shed over the 
dynamo without bushings, and are 
hung promiscuously from steam pipes 
covered with asbestos, or from other 
convenient supports. While the wir- 
ing is poorly installed, even for tem- 
porary work, practically the same con- 
dition has existed for some time, 
and the hazard from it is slight, on 
account of the small amount of in- 
flammable material now in the build- 
ings, and any accident to the system 
could be well taken care of with the 
fire protection facilities at hand and 
the number of men on duty at all 
times. 

“A large part of the material for 
the permanent wiring is on the ground 
and the remainder is expected soon, 
when the work of installation will be 
gin. All wiring will be in conduits; 
a good force of men under competent 
supervision is promised and it is es- 


timated that the work will be com- 
pleted in two months or less. In 
view of the above facts, it would 
seem best to concentrate efforts on 
the elimination of existing hazards by 
the early removal of all combustible 
material and completion of the per- 
manent wiring.” 





Resigns Secretaryship of lowa Home. 





H. C. Stuart, secretary of the Iowa 
Home Insurance Co., of Dubuque, 
Iowa, has resigned. He has not an- 
nounced his future connection, 





The Hamburg Bremen Fire has ap- 
pointed the William C. Burt Company, 
of Pittsburg, its agent for Allegheny 
County. 





Northern Assurance Co. 


OF LONDON, ENG. 





U. S. Statement as cf Jan. 1, 1907. 


Admitted Cash Assets ....$4,230,182 
All Liabilities, incl. Res’rves. 3,054,547 


Net Surplus in U. S. ...... $1,175,635 





Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York. 
GEORGE W. BABB, Manager. 
T. A. RALSTON, Sub-Manager. 





JOHN C. PAIGE & CO. 


* INSURANCE 
20 KiLBy STREET 


INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 





No. 68 WILLIAM ST., 
New York. 





Second Hand Fire Insurance 
Maps Bought and Sold. 


MORTON HAVENS, 
462 Broadway, 
Albany, N. Y. 








Organized 1872. 


GUARDIAN 


Fire Insurance Co. 
Of Pennsylvania. 





Capital............$200,000 
AMM ec ssvins.~ . 44g7ee 
Net Surplus....... 72,405 


Robert Dickson, President. 





Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 


Capital............$200,000 
RE cscsisviss Cg 
Net Surplus........ 109,251 


R. D. Tweeddale, Ass’t Sec. 





Executive Offices: 


80 WILLIAM ST., 





NEW YORK 











September 5, 1907. 





THE EASTERN UNDERWRITER. 





DEFENDS LOCAL CONDITIONS. 





An Old Timer Points Out a Few Man- 
agerial Inconsistencies in Se- 
lecting Risks. 





Items in last week’s issue of the 
Eastern Underwriter relative to fire 
insurance affairs in Pittsburg has 
caused one of the old timers to be- 
come somewhat reminiscent. He 
points out a few inconsistencies and 
incidentally the great improvements 
made in the congested district during 
the past decade. In a letter to this 
journal under date of August 31, he 
says: 

“I have been writing insurance in 
this city for many years, and look- 
ing back over them cannot but smile 
at the inconsistencies of the compan- 
ies during these many years—say not 
less than thirty. In those early days 
we wrote dwelling risks with much 
thought and great hesitation. We were 
paid only one per cent. for three years 
on brick dwellings and contents, oc- 
easionally charging ten cents extra 
for contents, and frame dwellings we 
wrote from about one and a half per 
cent. upwards, and this as a favor 
because we had to, in order to obtain 
the more desirable business, i. e., risks 
“down town.” These risks such as 
retail groceries, dry goods, shoes, etc., 
situated on Fifth, St. Clair, Market, 
Wood, Liberty and other streets (ave- 
nues were then unknown), were eag- 
erly sought for at from 75c to 90c per 
annum. I need not assure you. that 
both they and the dwellings proved 
profitable, and the proof of this is 
demonstrated by one company that 
I know of whose Allegheny county 
loss ratio for some twenty-six years 
was below 21 per cent. 

As the retail business of the city 
increased, these down town risks com- 
menced to change, both in character 
and profit, and an advance in their 
rates became necessary. The water 
mains, when fires arrived, were found 
to be entirely inadequate, owing to 
the larger and varied stocks carried, 
and the result was that for four or 
five years the insurance companies 
sustained heavy losses even at the 
advanced rates. Then came the ma- 
nia for skyscraper buildings, side by 
side with larger water mains. More 
and better fire fighting apparatus, and 
presto change, these retail stores be- 
came again the very best and most 
profitable risks in the Pittsburg dis- 
trict and are to this day. Doubting 
Thomas’s chained to their desks in 
New York, Hartford, Boston, and dear 
old away behind the age Philadelphia, 
still dream in the past, and ponder 
over musty schedules of losses in 
Pittsburg in an age now as far back 
in fact (but not really), as the con- 
quest of Peru and type write their 
Pittsburg agents to write very care- 
fully in the “Down Town” district, 
forgetting that while ten or fifteen 
years ago, a large conflagration there 
was not only possible, but really like- 
ly to occur, today it would be an im- 
possibility—and why? 

At one corner of Fifth avenue and 
Wood street, we then had a block of 
tumble down rookeries, occupied by 
several newspaper and printing of- 
fices, and similar choice (7?) risks: 
flanked on Wood street by the largest 
candy manufactory in the city. These 
are gone, and in their stead stands 
the fireproof building of the Farmers 
National Bank, a building some 20 or 
30 stories high, serving as the best 
kind of a “fire-breaker” for any fires 
that may strive to break with that 
block, either at sides, front or back. 





Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 


The erection of The Park, The Frick, 
The Bessemer, The Keystone, The 
Smith, The Commonwealth, The 
Union, The Peoples, The Arrott, The 
Machesney, Bank for Savings, and at 
least a dozen other large fire proofs 
buildings, right down town, and 
where the insurance companies most 
need them, is the grandest protection 
against a general conflagration that 
could be erected. 

Another great improvement resulted 
from the entrance of the Wabash to 
Pittsburg. Some of the worst shacks 
in the city were removed to make 
way for the elevated track, steel shed 
and magnificent steel constructed 
terminal. This, together with the 
Empire building, the improved T. C. 
Jenkins building and Jos. Horne Co. 
structure acts as a barrier to the 
progress of any fine starting between 
them and the Point. Yet with all these 
improvements the rates have not come 
down and are not likely to, on ac- 
count of the anti-diluvian views of the 
aforesaid gentlemen—and for my part 
I hope they wont come down for many 
a day to come—all I ask is that they 
let us write “down town” more free- 
ly. But now let us turn back to the 
dwelling risks, those I am sorry to 
say have come down to what a few 
years ago seemed low water mark 
figures; bricks 70 cents for 3 years 
and practically no charge for any ex- 
posures; frames 90 cents for 3 years 
with a very small charge for expor- 
ures. These risks they call “prefer- 
red” and to get them, authorize their 
agents to pay brokers almost any 
commission those gentlemen may see 
fit to ask, “so they get the business.” 
The losses on this class of risks are 
about twice what they were twenty 
years ago, and the rates are about 
thirty per cent. less, why therefore 
this mad rush after them. 

The increase of loss ratio is easily 
accounted for—the construction of 
nearly all dwellings, both brick, frame 
and veneered, is very inferior to that 
of ten, twenty, thirty or forty years 
ago, bringing many hazards that the 
insurance ratio does not cover, and 
which consequently the company 
eventually pays for. As to the con- 
tents, we ail know the concentrated 
value hazard, and the fact that the 
servant in most cases sees to the lock- 
ing up, turning out of the gas, cover- 
ing of the fires. ete. That in the days 
of Auld Lang Syne was the duty and 
pleasure of the good wife—now alas 
in too many cases a society woman, 
entirely too busy and too much of a 
lady to look after such vulgar de- 
tails. 

The moral to me in this matter is 
to stop these ridiculous offers for so- 
called preferred business, to stop both 
the advance in commissions, and the 
decrease in rates—and to give us 
agents a little more encouragement 
on “down town” business, that we 
know is all right, by writing larger 
lines, and not accepting them as a 
favor, and fancying it is only an ac- 
cident that they don’t burn. 

Yours truly, 
“AN OBSERVER.” 





Looking For Firebug. 

A firebug is busy in the down-town 
section of Jersey City, no less than 
seven recent fires being attributed to 
his pernicious activity. The police are 
searehing for the scoundrel and it is 
to be hoped will succeed in jailing 
him. 





Asserting that the shooting of her 
husband by a burglar was an acci- 
dent within the terms of a policy held 
by him in the Commercial Accident 
Association of Philadelphia, Mrs. E. 
A. Manning of Braddock, Pa., is su- 
ing the organization for $5,000. 





Admission to New York is sought 
by the Washington Fire, of Oregon. 


HERBERT BUXTON, Pres. and Mg. 


Buxton Insuring Agency 


63 William St., New York 


Excess Lines handled anywhere. 
Good connections at Lloyds, London. 
Correspondents solicited. 


.. SVEA... 


Fire and Life 
Insurance Co. 
Gothenburg, Sweden 








ORGANIZED 1866 


——_— 


United States Branch 


29 and 31 LIBERTY ST. 
NEW YORK CITY 
MORRIS L, DUNCAN, United States Mgr. 





WOOD BROTHERS 2 PECK 
100 WILLIAM ST., 
NEW YORK CITY. 
a 


Unusually well equipped for placing 
with high-grade companies, the sur- 
plus business of out of town agents. 
Correspondence invited. Prompt and 
efficient service guaranteed. 





The Leading Fire Insurance Company 
of America. 





WM. B. CLARK, President. 





WANTED. 





Special Agent—Active man with 
sufficient knowledge of life insurance 
and executive ability to take charge of 
agency in absence of manager. Must 
be capable of closing business for so- 
licitors, be of good appearance and 
habits. To such a man an attractive 
position is open. Address X., Eastern 
Underwriter, 105 William Street, New 
York. 





State Managers—One of the strong- 
est surety companies in the country 
is anxious to obtain a State Manager 
each for Mississippi and Tennessee. 
Liberal contracts, upon either salary 
or commission basis will be given to 
those meeting the requirements. Par- 
ticulars may be sent t. J., care East- 
ern Underwriter. 

A progressive young life insurance 
man capable of assisting in closing 
business. Salary and commission to 
right party. Address Closer, care 
Eastern Underwriter Co., 105 William 
Street, New York City. 








Leopo'd Gans 
Vice Pres. & Gen’! Mgr. 


Samuel Gans Co. 
143-147 Franklin St., N. Y. 


New York Chicago Atlanta 


RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Pranklia 
Stocks handled at lowest percentage con- 
sistent with proper results, accompanied 
always with C-sh Guarantee. Our 
methods fortify adjusters in advance of clos- 
ing loss. 
Always telegraph or telephose at our 
expense. 
Expert advice cheerfully given. 
EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 2\ 7 209 E. Madison St 


Royal Exchange Assurance 


OF LONDON, ENGLAND. 


Samuel! Gans, 
President 





ESTABLISHED IN 1720. 


United States Branch. 


92 WILLIAM STREET, NEW YORK. 


U C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager 


QUEEN 


Ins. Co. of America, 
NEW YORK. 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


Surplus Line 
INSURANCE 


Reliable Policies Only 


Freeholders Ins. Co., Topeka, Kans. 


Travelers Fire Ins. Co., of Pine Bluff, 
» Ark, > 


Federal Llyods, 
See Reports 


of Chicago, Il. 
of These Companies. 


SUN 
INSURANCE OFFICE 
OF LONDON. 








FOUNDED 1710 





United States Branch: 


54 Pine St.. New York. 


Western Department: 


171 La Salle St., Chicago 


Pacific Department: 


215 Sansome St., San Francisco 
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CASUALTY AND 


SURETY HAPPENINGS 


ARMSTRONG AGAIN IN HARNESS 


Former President of a New York 
Company Becomes Head of 
Philadelphia Casualty. 
Confirmation of the report that had 
been quietly current for several 
months to the effect that R. B. Arm- 
strong, the former president of the 
Casualty Company of America, would 
reenter the casualty business in an 
important capacity, was had on Tues- 
day, when his election as president 
of the Philadelphia Casualty Com- 
pany of Philadelphia was formally an- 
nounced. He at once assumed office 
and in future will actively direct the 
affairs of the Quaker City corporation. 
The Philadelphia Casualty Company 
was formed several years ago and now 
has a cash capital of $300,000. A 
large, if not the controlling interest 
in the stock, was held by a well 
known Philadelphia life insurance 
company, and .it is reported that the 
block has been secured by Mr. Arii- 
strong. The company writes general 
liability, personal accident and health 
and plate glass insurance. It rein- 
sured its steam boiler risks some 

months ago. 

Dr. R. S. Keeler is secretary of the 
organization and will likely continue 
as such. 

Mr. Armstrong was treasurer of the 
United States for a period preceding 
his election to the presidency of the 
Casualty Company of America. He 
resigned the latter office in the spring 
of this year, and went abroad in 
search of renewed health. 

It is understood that the Philadel- 
phia Casualty will take one or two 
New York City companies, very sub- 
stantially increasing thereby its vol- 
ume of insurance in force. 


NOVEL QUESTION RAISED. 
Right of Party to Sue in Federal and 
State Courts at Same Time to be 
Tested by Bonding Company. 





An order restraining Mrs. Laura 
Eichel from prosecuting suits upon 
the same state of affairs coincidently 


in the Federal and the State courts, 
has been asked for by the United 
States Fidelity and Guaranty Com- 
pany. The question, which is a de- 
cidedly novel one, will be argued on 
the 14th inst. 

The surety company was upon the 
bond of the Evansville Contract Com- 
pany of Pittsburg, which had under- 
taken to construct several govern- 


ment dams across the Ohio river, and 
failed to perform the work. It later 
went into bankruptcy. Mrs. Eickel, 
plaintiff in the several actions in 
stituted against the contracting com- 
pany and its surety is the wife of the 
former president of the Evansville 
Contract Company. She purchased a 
number of claims against the defunct 
concern and proceeded vigorously to 
push their collection. 


THE DETRO!T CONFERENCE. 


The meeting of the Detroit Confer- 
ence held at Grand Pointe, Michigan, 
last week was a tame affair. The 
Michigan Casualty of Saginaw and 
the New York Casualty of Buffalo 


were admitted to membership. L. H. 
Fibel of the Great Eastern, A. FE. 
Forrest, North American and H. G. B. 
Alexander Continental Casualty. 
were appointed the In- 
surance Commissioners’ Convention. 
Heretofore there have been four meet- 
ings each year, but it has been de- 
cided to hold only two in the future 


delegates to 





—one in February and one in August. 

resident Pitcher of the United 
States Health and Accident announc- 
ed that his company no longer issued 
the standard form policy. 

A committee appointed to consider 
the question of forming local or- 
ganizations among field men is com- 
posed of Messrs. Whitestone, Pitcher 
and Fibel. 

Officers were elected as follows: 
President, L. H. Fibel, Great Eastern; 
First Vice-President, L. O. Chatfield, 
Phoenix Preferred; Second Vice-Pres- 
ident, R. R. Koch, American Assur- 
ance; Secretary, W. H. Howland, Fi- 
delity Accident of Saginaw; Treas 
urer, D. E, Stevens, Commonwealth; 
Executive Committee, J. B. Pitcher, 
United States Health & Accident, 
chairman; H. G. B. Alexander, Con- 
tinental; V. D. Cliff, Federal; W. H. 
Jones, Equitable; C. H. Boyer, Gen- 
eral; A. E. Forrest, North American; 
D. E. Thomas, National Casualty. 





Agents Authority Limited to Writing 
Bonds of $50,000 or Less. 





Under last Thursday’s date heads of 
the various departments at Washing- 
ton, D. C., were advised by the Na- 
tional Surety Company of New York, 
“that no resident vice-president, resi- 
dent assistant secretary, attorney-in- 
fact or other officer of the company 
except its executive officers at its 
home office in New York has author- 
ity to sign any bond on its behalf as 
surety, which amounts to $50,000 or 
over, unless under special authority 
from the company in each case. 

“Will you kindly endorse this limit 
on the proper records of your depart- 
ment and should the limit be exceed- 
ed at any time, please notify us so that 
we can prevent a repetition and exe- 
cute instrument necessary to the ac- 
ceptance of the bond in question.” 





Specialize the Business. 





In order to conduct more satisfac- 
torily the business of the office of J. 
H. Deles Derniers & Company, agents 
at New York for the New Hampshire 
Fire and the Norwich and London Ac- 
cident Association, it has been arrang- 
ed that the fire branch be under the 
immediate supervision of F. A. Paw- 
ley, junior member of the firm, while 
Mr. Deles Derniers will devote him- 
self to the casualty department. 





Million Dollar Bond Placed. 





The million dollar bond required of 
Mac Arthur Brothers and Winston and 
Company, successful bidders for con- 
structing the Arkokan dam, in New 
York city’s new water system, has 
been placed, one-half with the Amer- 
ican Surety Company and the balance 
with the company members of the 
Surety Underwriters‘ Association. 





U. S. F. & G. to Be Examined. 





On behalf of the insurance depart- 
ment of Maryland and Minnesota, Act- 
uary S. H. Wolfe, of New York, is 
examining the United State Fidelity 
and Guaranty Company, of Baltimore. 
Actuary Taylor, of the Virginia Insur- 
ance Department, will co-operate in 
the work. 





The license of the Equitable Acci- 
dent Co. of Boston, to do business in 
Wisconsin has been revoked on ac- 
count of failure to make the neces- 
sary deposit of securities required by 
the new law. 


LIVE STOCK ORGANIZATION. 





Atlantic Horse Insurance Company 
With $150,000 Capital Organized 
at Providence. 





The Atlantic Horse Insurance Com- 
pany of Providence which was incor: 
porated at the 1907 January session 
of the Rhode Island Legislature with 
a capital stock of $150,000, has just 
been organized and is now doing bus- 
iness. The directors of the new coni- 
pany are: James Smith, Job S. Briggs, 
M. E. Peirce, Gaius W. Hubbard and 
William E. Tefft. 

The company is an outcome of the 
Hope Live Stock Mutual Benefit As 
sociation, which was incorporated by 
the Rhode Island Legislature in 1898. 
and which is now doing business in 
various States. The directors of the 
new company are the same as those 
of the Hope Live Stock Mutual Bene- 
fit Association. 

After the organization of the new 
company, the board of directors met 
and elected the following officers for 
the ensuing year, or until their suc- 
cessors are legally elected: President, 
William FE. Tefft; Vice-President, 
James Smith; Treasurer, Job S. 
Briggs; Secretary, Gaius W. Hubbard; 
Assistant Secretary, M. E. Pierce. Mr. 
Hubbard, the Secretary of the new 
company, was also elected actuary. 
He has proven himself one of the 
abie men in this capacity now engaged 
in the business. 





Asks $15,000 Damages. 





Asserting that her husband, James 
Ronan, met his death through negli- 
gence on the part of his employers, 
the Trenton Oilcloth and Linoleum 
Company, of Trenton, N. J., Mrs. Anna 
Ronan has brought suit agains the cor- 
poration for $15,000. 


Renewed by Aetna Indemnity. 





As foreshadowed in last week’s is- 
sue of the Eastern Underwriter the 
Tennessee Bankers’ Association re- 
newed for two years the contract with 
the Aetna Indemnity Company, of 
Hartford, covering fidelity and burg: 
lary business. 





John H. 
town, Pa., 


Beaird, agent at Union- 
for the Adams Express 
Conrpany, was arrested last Thurs- 
day, for alleged embezzlement. He 
is reputed to have stolen $1,700 iu 
the past three years. 





B. B. Paddock, recently manager of 
the Central division for the Conti 
nental Casualty of Chicago, has been 
appointed manager of the company’s 





industrial department. 
W. Bro. Smith succeeds Walter C. 
Faxon, resigned, as chairman of the 


Executive Committee of the Interna- 
tional Association of Accident Under 
writers. 





IR A DEFINITE PROMISE TO 
PAY, well defined, no experi- 
ment and taking no chances that 
technical legal definition of, what 
constitutes an accident will be used 
to defeat claims, buy your insurance 
in and sell the policies of 


“The Central” of Pittsburg, Pa. 
Its management will tell you, in YES 
or NO answers, what it covers and 
what it does not cover. 
Agents Wanted. 
For particulars address 


THE CENIRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 





September 5, 1907. 





ACOIOINT INSU ppg, NCE COMPAN® 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 





The Empire State 


Surety Company 


Capital - - - - $750,000 
Surplus - - - 127,202 


Surety and Fidelity Bonds, Liability, Burg- 
larv, Plate Glass, Boiler, Personal Accident 
and Health Insurance. 

William M. Tomlins, Jr., ™sesident 

Moses May. First Vice President 

Willard P. Reide, Second Vice President 

Daniel Stewart, Secretary 


New York Office, 34 Pine St. 
Brooklyn Office, 391 Fulton St. 





The Metropolitan 
Surety Company 


HOME OFFICE: 
38 PARK ROW, 
NEW YORK CITY. 


David McClure, President. 
Andrew T. Sullivan, First Vice-Presi- 


dent. 

Clinton D. Burdick, Second Vice-Presi- 
dent. 

Frank A. Condon, Third Vice-Pres. & 
Treasurer, 

M. Joseph McCloskey, Fourth Vice- 


President, 

Walter C. McClure, Secretary. 

G. E. Hart, M. J. Mulrennan, Asst. 
Secretaries. 


WANTED. 

Experienced man with a record and 
ready to duplicate or excell it, as field 
representative for casualty company. 
Must have knowledge of liability and 
kindred lines and be able to secure 
and direct local agents, E. M., Eastern 
Underwriter Office. 





Aggressive Solicitor.—For the man- 
agement of its burglary insurance de- 
partment, a progressive company re- 
quires the services of an able solicitor. 
Must be convincing talker and hard 
worker. No other considered. If pos- 
sessed of requisite ability address in 
confidence.—Chicago, Care Eastern 
Underwriter. 


New York surety company seeks the 
services of capable field man, who 
knows the business and can produce 
results. Permanent and attractive 
position to right party. D.C., Eastern 
Underwriter Office. 


City Solicitor.—Young 


; man expe- 
rienced 


in soliciting business from 


New York city contractors and oth- 
ers, wanted by local surety company. 
Address G. A., care Eastern Under- 
writer. 











September 5, 1907. 





The Star Agency 
The Star Policy 


Great Demand 


Write for Particulars 


THE EASTERN 


LIKE 


IS IN 












UNDERWRITER. 


The attention of Reliable Agents in soared of desi able contracts is called to the 
JOHN HANCOCK 


Mutual Life Insurance Company 


BOSTON 
S. H. RHODES, President, 


OF 


ROLAND O. LAMB, Vice-President. 


None but the best forms of Life, 
Policies issued. 
to the right men. 


FRANCIS MARSH, 
M-noger for Eastern Massachusetts, 


JOHN HANCOCK BLODG., 


Endowment, 
See our Optional Annuity Policy. 





it 


=z 





WALTON L. CROCKER, Secretary. 


Term and Instalment 
Good Agency contracts 


202 DEVONSHIRE STREET. 





METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America’”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
ous man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 


unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORE. 


ORGANIZED 1859. 


Cash Capital, 
Assets, 
Net Surplus, 


HEAD OFFICE: 
Cor. William and Cedar Streets. 


$1, 000,000.00 
5,178,071.22 
1,094,932-62 


tunities for merited advancement are | 





J. G. Walker, President. 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company oF virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial 





Life Insurance Company. 


The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 


The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 


OVER— $3,000,000.00 
OV ER—$55,000,000.00 


Total Payments to Policyholders since Organization. NEARLY—$8,000,000.00 





Security Mutual 
Life Insurance Company 


BINGHAMTON, N., 


CHARLES M. TURNER, - 


» - 
* Presiden 


Issues the New York Standard i of 


policies providing annual dividends, 


of ability wanted in 


For particulars, address 


Men 


unoccupied territory. 





C. H. Jackson, Agency Sec’y, 
1860 47th Year 1083 1907 
Home Life Insurance Company ciated. 

of New York. 


GEORGE E. IDE, President. 
Assets 
Liabilities (including Divi- 

dend-Endowment Fund) 17,925,901.84 | 
Dividend-Endowment Fund 

(Deferred Dividends) _ .1,621,413.00 
8 See 1,083,648.98 
Insurance in Force ...... 86,113,559.00 





“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05. 





THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 


er ee etre $19,009,550.82 | 





FARMERS’ 
FIRE INSURANCE 
COMPANY. 


YORK, PENNA. 


$1,017,369.65 
$453,084.11 


W. H. MILLER, President. 
E. K. McCONKBEY, 
Secretary and Treasurer. 











THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORK CITY. 


DER i ci ccdeenbebeasdduesavsteudsd sadsccee $8,003,530.06 
Cee DUN TE, Sacvicesicesivas “Kncosecan 2,904,775.76 
Losses paid to January 1,1907........ ........ 24,016,230.73 


This Company Grants Insurances as Follows: 
Bonds of Suretyship for Persons in Positions of Trust, 
Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly- 
wheel, Employers, Public, Teams, Workmen’s Collective, 
Elevator and General Liability, Personal Accident, Health 
and Bonded Attorneys’ List. 
OFFICERS: 
GEORGE F. SHWARD, President. 
ROBERT J. HILLAS, HENRY CROSSLBDY, 
Vice-President, Seeretary and Treas. Assistant Secretary. 
FRANK E. LAW, GEORGE W. ALLEN, 
2nd Assistant Secretary. 3rd Assistant Secretary. 














Pittsburgh Life and 


Trust Company, 
“Endorsed at Home” 


insurance in force in Pennsylvania 


over $10,000,000. 
Total Insurance in Force 
$30,478,083. 
W. C. BALDWIN, 

President and General Manager. 
All solicitors’ contracts direct with 
the company. No General Agents | 
Address the company, Pittsburgh Life | 
Building, Sixth and Liberty Streets | 
Pittsburgh, Pa. 


| 
| 
| 
| 
| 


Home Office 































Mutual Life 


Insurance Company 
of New York 


Under a New Management, 

With the standard policies and the 
safe-guards established by the law of 
New York—the most exacting ever 
enacted, 

With the company’s vast resources 
—greater by many than 
those of any other company in the 
world—now closely invested in the 
most profitable securities consistent 
with safety, 

With an economy 


millions 


of management 

equalled by few and excelled by none, 

maintains its place in the front rank 

held by it for sixty-four years as, 
The best dividend-paying company, 
The best company for policyholders, 
The best company for agents, 


Apply for agéncy to 
GEORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


Insurance Company 
of New York 
34 NASSAU STREET 
NEW YORK, N.Y 





$106.000, chet 


Paid in Fire Losses 
the United States alone during 





in 





57 YEARS. 





BY THE 
LIVERPOOL 
AND T_ONDON . 
AND GLOBE 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,335,961. 
NET SURPLUS 
$4,623,651 


CONFLAGRATION PROOF. 
New York Office, 45 William St. 











THE EASTERN UNDERWRITER. 





FIREMANS FUND INSURANCE COMPANY 











September 5, 1907. 




















SAN FRANCISCO, CALIFORNIA 





Extract from report dated July 26, 1907, made by Consulting Actuary, §.H. Wolfe of New York, acting forthe Insurance 


Department of California. 








“It is difficult toimagine any institution being subjec- 
ted to a more severe test than was the Fireman’s Fund 
Insurance Company. It has emerged from it with its repu- 
tation untarnished, and its excellent plant intact.”’ 








Summary of Semi-annual Statement, June Thirty, Nineteen Hundred and Seven 


(California Standard.) 





Assets 

Stocks and Bonds . - $3,239,825.00 
Real Estate including Home Office - 577,001.94 
Loans on Bonds and Mortgages - 273,480.00 
Loans on Collaterals - - 108,606.00 
Cash in Bank and Company’s Offices - 272,882.24 
Premiums in course of Collect:on - 838,038.65 - 
Marine Premium Notes - 32,823.60 
All Other Assets - - 3,523.56 

Total Admitted Assets, $5,345,574.99 


Policyholders Surplus, 


Liabilities 


Losses in Process of Adjustment 
Reinsurance Reserve . . 
All Other Claims and Demands 
Capital Paid in Cash - . 
Net Surplus - - 


Total, 


$2,178,913.28 





The Fireman’s Fund Insurance Company is especially worthy of your continued confidence and patronage:-— 


Because by the prompt organization of the Frremen’s Funp INSURANCE CORPORATION (May roth), and through that me- 
dium furnishing over $3,000,000 security to reinsure the entire liability of the old Company. it absolutely pro- 
tected every Policyholder and Agent the world over. 


Because it has through the splendid courage of its stockholders been able to settle its Losses of Over Eleven Millions 


to the entire satisfaction of loss claimants. 


Because its officers have accomplished what was pointed out by both friends and competitors to be an utter impossibility, 
Because having accomplished the impossible, it is entitled to the substantial support of every good agent and citizen. 


Because having successfully passed through many conflagrations, including the destruction of its home city, it has prac- 
tically demonstrated itself conflagration-proof, and merits the fullest confidence for the future. 


Eastern Department, Mason Building, 
Boston, Mass. 


AUGUST 31, 1907. 


Very truly yours, 


C. W. KELLOGG, Manager, 































$ 282,139.85 
2,702,258.92 
182,262.94 
1,600,000.00 
578,913.28 





$5,345,574.99 








